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The White Fireman’s* 
Greatest Opponent 


The White Fireman’s advice was given—but was not heeded. 
Read about the consequences of INDIFFERENCE in The 
Saturday Evening Post for January 5th, the Literary Digest 
for December 29th, the American Magazine for February, 
and The Golden Book, The World’s Work and the Review of 


Reviews for January. 


a The White Fireman in the magazine advertisements of the 

Insurance Company of North America represents the loss- 
prevention engineering service supported by insurance com- 
panies. This advertising is informing millions of property 
owners of the constructive work that is being done. And 
each advertisement tells property owners that they may se- 
cure loss-prevention engineering service through responsible 
insurance agents. 
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A.B. HEISER ®@ 


of COLORADO 


ce ANNOUNCING ane 


Just two years ago, I left the auto- 
mobile industry with which I had 
been identified for eighteen years. 
As you know, that business depends 
on Jive prospects. Automobile sales- 
men have the same problems in refer- 
ence to prospects as the average life 
insurance underwriter. 

With the Reliance this is no prob- 
lem. The answer is 
Lead Service. Never 
in my years of selling 
have I seen such a 
wonderful means of 
getting in to see any- 
one, particularly a 
hard man to talk to. 

With Lead Service 
I started on the men 
I knew best; those 
whom I knew were 
physically able to 
pass the examina- 


and then says he has never received 
a finer illustrated introduction letter 
from any insurance organization. 
The Lead Service system provides 
the opportunity of selecting the best 
risks in the community. Practically 
every man I have sold was not in the 
market until the Lead Service letter 
created the need in his mind. 
Allow me to give 
you an X-ray picture 
of what Lead Service 
has done for me. On 
October 9, 1927 I 
started with the Re- 
liance Lite, having 
had no previous ex- 
perience in life un- 
derwriting. Since 
that time I » a used 
nothing but Lead Ser- 
vice introductions. 
During the seven 


tion, and who finan- A; B. HEISER months, from Janu- 


cially were able to 
purchase a good sized policy. The 
Advertising Department was re- 
quested to release Lead Service 
letters to these men. Just as soon 
as I thought they had had time to 
read the letter, I made my call. 
The prospect nearly always re- 
ceives me with a hearty welcome and 
tells me he has received our Vice 
President’s letter introducing me, 


i ary ltoJuly 21,1928, 
I have written as a result or these in- 
troductions, 67 Perfect Protection 
Policies tor $221,705 Life, $191,000 
Accident and considerable Weekly 
Health Indemnity. 

No one could be more thoroughly 
sold than I on the value of this pre- 
approach advertising to the salesman 
who operates it correctly and dili- 
gently in his working plan. 


A RELIANCE BROADCAST 


Nis 


Why Its Profitable to 


The principle upon which the Lead Service Plan is one of the most profitable means of securing new busi- 
founded has been demonstrated to be thoroughly sound __ ness through advertising ever instituted by a life insur- 
in theory and practice. This principle involving adver- ance company. Lead Service has established itself 
tising, coordinated with salesmanship has proven to be permanently as a feature of Reliance sales promotion. 
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CONSIDERS GROUP LIFE 
AMENDMENTS 


New York Department Sends Letter 
to Companies 


DEFINITION TO BE LIBERALIZED 


Four New Classes to Be Insurable Under 
Group Plan If Proposals Are Accepted 


Albert Conway, Superintendent of Insurance 
of New York, has sent to life insurance com- 
panies doing business in the State a circular 
letter in which he outlines certain proposals for 
amendments to the group life insurance law. 
These amendments are intended to liberalize the 
definition of group life insurance. Mr. Con- 
way asks for comments and suggestions. His 
letter, giving drafts of the proposed amend- 
ments, follows: 

This department is considering the advisabil- 
ity of recommending to the legislature that the 
law be amended so as to extend the definition 
of group life insurance to cover: 

(1) Associations of government employees. 

(2) Members of labor unions who are not 
actively engaged in their occupations. 

(3 Borrowers from financial institutions and 
certain other classes of debtors (the indebted- 
ness to be canceled in case of death). 

(4) Employees of subsidiary or affiliated cor- 
porations. 

The amendment to extend the definition of 
group life insurance to cover associations of 
government employees would be the same as 
that proposed last year in Assembly bill No. 
1490, Introductory 1369, and Senate bill No. 
990, Introductory 889. These bills provided for 
the addition of a new clause in subdivision (2) 
of Section 101-a, to read as follows: 

“(d) Life insurance covering the members of 
any association of employees of the United 
States or of any State or subdivision thereof, 
written under a policy issued to such associa- 
tion which shall be deemed to be the employer 
for the purposes of this chapter, the premium 
on which is to be paid by the association or by 
the association and its members jointly, and in- 
suring only all of its members who are actively 
engaged in the service of the said United States, 
State or subdivision thereof, for amounts of in- 
surance based upon some plan which will pre- 
clude individual selection, for the benefit of 
persons other than the association or its offi- 
cials; provided, however, that when the pre- 
mium is to be paid by the association and its 
members jointly and the benefits are offered to 
all eligible members not less than seventy-five 
per centum of such members may be so insured ; 
provided further that when members apply and 
pay for additional amounts of insurance, a 
smaller percentage of members may be insured 
for such additional amounts if they pass medical 
examinations.” 

In order to cover the members of labor unions 
not actively engaged in their occupations. it 
has been suggested that the following be added 
just before the first “provided” in clause (c), 
subdivision (2), Section 101-a: 

“Provided that in case the insurance policy 
is renewable annually at the option of both 


(Concluded on page 6) 


INDIANA INSURANCE DAY 
MEETING 


Over Seven Hundred Attend Annual 
Function 


ELBERT STORER HEADS FEDERATION 


James A. Bawden Made Vice-President and 
Will Take Charge of 1929 Program 

INDIANAPOLIS, IND., January 24—The part 
played by insurance in the life of the citizen 
and efforts of insurance men on behalf of the 
public were stressed by speakers on the program 
of Indiana Insurance Day, January 22. The 
sixth annual observance of the day, sponsored 
by the Insurance Federation of Indiana, was a 
complete success. 

Elbert Storer of Indianapoiis, State agent for 
the Bankers Life Insurance Company of Iowa, 
was elected president of the Federation at the 
afternoon business session. Resolutions on ac- 
cident prevention and government participation 
in the insurance business were adopted. The 
meeting, which was attended by more than 700 
insurance men of the State was closed with a 
big banquet at night. C. F. Jenkins of Wash- 
ington, inventor of a motion picture projector 
and an authority on television, was the principal 
speaker. Others who spoke at the dinner were: 
John Vander Vries of Chicago, manager of the 
North Central division of the United States 
Chamber of Commerce, ard Clarence C. 
Wysong of Indianapolis, State Insurance Com- 
missioner. 

James A. Bawden of Indianapolis, State 
agent of the American Fire Insurance Com- 
pany of New Jersey, was chosen vice-president 
of the organization and chairman of the 1930 
Insurance’ Day. 

The Chandler Trophy, awarded each year to 
the insurance agent in Indiana who has rendered 
the most valuable and meritorious service to 
the insurance business was presented by C. D. 
Lasher of Indianapolis, State agent for the Home 
Insurance Company. The trophy is given by 
Frank M. Chandler of Chicago, founder of In- 
diana Insurance Day when he was in charge of 
the Indianapolis office of the Travelers Insur- 
ance Company. 

Other officers elected were: Ross E. Coffin 
of Indianapolis, manager of the insurance de- 
partment of the City Trust Company; J. J. 
Fitzgerald of Indianapolis, secretary treasurer 
of the Dealers National Mutual Fire Insurance 
Company; R. C. Griswold of Indianapolis, man- 
ager of the Aftna Casualty and Surety Com- 
pany; E. F. Johnson of South Bend and Fred 
Robertson of Indianapolis, manager of the Fi- 
delity and Deposit Company of Maryland, vice- 
presidents; C. C. Duck of Indianapolis, man- 
ager of the insurance department of the Spann 

(Concluded on page 19) 
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MODEL AUTO LIABILITY 
MEASURE 


American Automobile Association’s 
Bill Analyzed 


ULTIMATE DIFFICULTY NOT YET 
SOLVED 


Injured Party Still Left Without Redress 
if Driver Disobeys Law 


The model legislative bill developed by the 
American Automobile Association with the in- 
tent of settling the problem of financially irre- 
sponsible motorists is being very much dis- 
cussed in casualty and surety insurance circles. 
This measure, for which unanimous approval 
is being sought, was framed after considera- 
tion of all automobile liability laws now enacted 
and after conferences with interested parties, 
including the Association of Casualty and 
Surety Executives and a special committee from 
the International Association of Casualty and 
Surety Underwriters. 

While the bill probably is the best thing yet 
devised to meet the difficulty, scrutinizers of the 
provisions point out two stumbling blocks. One 
is that the bill suggests the adoption by all 
States of a uniform motor vehicle operators’ 
and chauffeurs’ license act, and the other is that 
in cases where the law is ignored the injured 
party is still without redress. To get all States 
to enact a uniform law of the kind specified is 
in itself a monumental task since sectional dif- 
ferences and jealousies erect almost impassable 
barriers. 

The model bill would, in addition, compel sus- 
pension of driving permits for all those found 
guilty of serious violation of motor laws as well 
as suspension of license for guilty persons 
against whom final judgment had been rendered 
but who have not satisfied the judgment. Also, 
the measure would add to all State motor 
vehicle laws a specification denying a license to 
anyone whose right to drive in another State 
had been suspended for serious violation of 
motor vehicle laws. It is pointed out by ob- 
servers that this would mean the interchange of 
voluminous records between States and would 
be almost impossible of enforcement without 
fingerprinting and photographing all applicants 
for driving licenses and then exchanging these 
between States. 

Those sections of the model bill which refer 
directly to financial responsibility for injury 
and damage done are as follows: 

Proof of ability to respond in damages when 
required by this act may be evidenced by the 
written certificate or certificates of any insur- 
ance carrier, duly authorized to do business 
within the State, that it has issued to or for 


benefit of the person named therein a motor 
(Concluded on page 24) 
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INCIDENTALLY 








THE 
OBSERVATION POST 





AST week I gave Colonel D. Gordon 

Hunter, home office general agent of the 
Phoenix Mutual Life, a little boost in this 
column. Elsewhere in these pages will be 
found an announcement of his subsequent pro- 
motion to be agency manager of the company. 


xk *k x 


RECENT issue of The Reliance Bulletin, 

agency organ of the Reliance Life Insur- 
ance Company, of Pittsburgh, quotes from the 
“How to Keep Well” column of Dr. W. A. 
Evans in the Chicago Tribune. Dr. Evans in 
turn had quoted Dr. O. M. Eakins, medical 
director of the Reliance, on heart diseases. For 
purposes of this column, however, the interest- 
ing portion of Dr. Evans’ statement lies in the 
following soliloquy: “Similar statements are 
being made by the medical examiners of life 
insurance companies all over the world. These 
companies are awake to the fact that the great 
health movement, by reducing death rates, has 
made them rich beyond human dreaming, and 
they, rather naturally, are willing to help the 
good work. 

“There is no reason why the people should 
quarrel with them about that. What if the in- 
surance companies do make money by keeping 
the people alive? Don’t the people want to be 
kept alive? For once the rich and the com- 
mon people are in full accord, the lion and the 
lamb lie down together, and peace broods like 
a benison.” 

a ae 
ALTER CLUFF, supervisor, department 
of instruction, Kansas City Life Insur- 
ance Company, sent volume one, number one, 
of the Weekly Message, published by the com- 
pany each Thursday. He says, “My department 
publishes now a Policyholders’ Supplement to 
the Monthly Message. The Monthly Message, 
which goes to the agents the first of the month, 
and the Weekly Message, which goes to the 
agents every Thursday.” All are fine pub- 
lications. 
ok ok * 
WO men well known to the life insurance 
world have been prominently mentioned 
in connection with the forthcoming selection of 
a new mayor for St. Louis, Mo. 

M. E. Singleton, who resigned 
presidency and chairmanship of the board of 
directors of the Missouri State Life Insurance 
Company in 1927, after he had sold his interests 
in that company to Rogers Caldwell and asso- 
‘ciates, would be welcomed as a candidate by the 
Democrats if he would consent to make the 
race. 

W. Frank Carter, who has been a vice-presi- 
dent for the Missouri State Life and a promi- 
nent attorney, is another man looked upon with 
favor by the Democrats. Mr. Carter is a 
former president of the St. Louis Chamber of 
Commerce. 


from the 


UT in the wilds of Hollywood, where the 

darlings of the cinema are jealously 
guarded against even such minor mishaps as 
broken fingernails, there is a man whose occu- 
pation must be looked upon with something akin 
to horror by the pampered pets of the silver 
sheet. His special forte is crashing aeroplanes 
to provide the cameras with a momentary thrill! 
Himself a war-time pilot with more than five 
enemy planes to his credit, he now spends his 
days simulating the conditions which he so 
often witnessed in actuality. Up to the pres- 
ent, he has deliberately crashed thirty-one aero- 
planes at the command of the Gods of the 
Screen. Uninjured during the war, he has since 
had his neck broken, an arm smashed and a 
leg fractured, while the number of contusions 
he has collected would furnish enough red and 
blue to make a flag for any banquet occasion. 
His job may be vacated without notice, but it 
is not likely that there will be a rush of ap- 
plicants. The position is too unstable! 


* * * 


HE sensation of sitting in an aeroplane 

cockpit and feeling that a crash of some 
kind is unavoidable is bad enough when it oc- 
curs accidentally or as the result of too-accu- 
rate shooting—I know because I have both 
crashed and been crashed—but the idea of tak- 
ing off with the deliberate intention of wreck- 
ing the craft, and doing that as a business, lacks 
all appeal for me. There is a cold calculation 
about it that produces a shudder in my unmathe- 
matical brain. Courage in the excitement of 
battle is a common enough possession, but the 
kind of courage that transforms itself into day- 
by-day gambling with death solely for mone- 
tary reward falls into a different class, if, in- 
deed, it is subject to classification. 


*x* * X 


AM told, on the other hand, that this ‘plane- 
wrecker is a quiet, unassuming sort of 
chap who takes his risky work as a matter of 
course and goes about his preparations for a 
crash as systematically as an architect planning 
a building. The angle of impact, the probable 
strain, the expected damage and the chance of 
personal injury are accounted for in advance, at 
least to his satisfaction, and then he “gets on 
with it.” 
* * * 
RGANIZATION, too, plays its part in this 
lad’s scheme of things. He has a corps of 
pilots and assistants with which he carries out 
sham battle maneuvers and each individual is 
schooled to his appointed task. Daily they prac- 
tice stunt flying, singly and in formation, and 
daily they risk life and limb. Perhaps it is 
the thrill of the game that keeps them going. 
At any rate. the combination of cold nerve and 
organization ability means success in any line 
of endeavor. 


“SMOKE” 








NEAT compliment is paid to the financial 

genius of fire insurance company execu- 
tives in Dwight C. Rose’s interesting book, “A 
Scientific Approach to Investment Manage- 
ment.” The main body of the volume is de- 
voted to an analysis of the investment policies 
and accomplishments of twenty-five of the 
largest fire insurance companies in the United 
States from 1903 to 1927. In effect, the author 
has practically set up the investment program 
adopted by the most successful companies as a 
model rather than a norm. 


* * * 


CHAPTER in Mr. Rose’s book which 
seemed stimulating to me is one where- 
in a parallel is drawn between insurance and 
investment practices. The idea is rather fanci- 
ful and has probably struck other observers of 
the two fields. I know that I have toyed with 
the idea at times but have never thought of 
tracking it down as the author of this book has 
done. He shows points of contact in the facts 
that both the insurer and the investor assume 
risks for which they receive varying payments 
and that both can make a profitable business 
out of it by an intelligent selection of risks 
(“diversification” is the jargon for the principle 
in both businesses) and by averaging a num- 
ber of chances of loss and gain. He shows 
that the differences lie in the fact that the in- 
surer is interested solely in the possibility of 
loss whereas the investor is concerned with the 
opportunity for gain as well as protection against 
loss to his capital, and that the investor, in ad- 
dition to receiving payment for assuming a risk, 
as does the insurer, also receives rent or inter- 
est for the use of his money. In addition, of 
course, there is the wide difference in the ratio 
of capital employed to the possible liability in- 
curred. : 
°K * 

By NOUGH similarity exists between the two 

fieids to suggest an explanation for the 
ability insurance executives have shown in han- 
dling investments but the material in this book 
also provides a corallary, i. e.: a good under- 
writer is not ipso facto a good investor, be- 
cause an underwriter is able to base his choice 
on the large body of experience data which fire 
insurance companies have collected over a long 
period of years. Such information is, for the 
most part, lacking in the investment field and 
the type of man who can religiously plot his 
course along proven lines does not always 
possess the quality of sheer judgment. 

ee oe 

RENDS in fire insurance company invest- 

ments, according to Mr. Rose’s study, show 
a proportional! decrease in real estate and mort- 
gage and collateral loans, a steady upward ten- 
dency towards bonds, and since 1922 an increase 
in the proportion of common stock holdings of 
about 50 per cent. 
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INSTALMENT PREMIUMS 

LENGTHY and intensely interest- 

ing discussion of instalment pay- 
ments in connection with insurance pre- 
miums was the feature of a regional 
meeting of the New York State Associa- 
tion of Local Agents held in New York 
last week. Out of this discussion several 
important facts developed. The most in- 
teresting of these was, perhaps, the in- 
formation that instalment payment is by 
no means unknown, especially in the 
larger agencies of the State, and by in- 
ference, therefore, throughout the coun- 
try. While it is evident that such a busi- 
ness has been discouraged so far as pos- 
sible, it is also evident that agents have 
not found the difficulties of the situation 
insuperable where the demand was such 
as to require action. The insurance 
policy by good fortune lends itself to fi- 
nancing plans with a degree of safety 
which does not accrue to ordinary mer- 
chandising. It is possible to draw a note 
in such terms that if its terms are not 
met, there is automatic request on the 
part of the insured for cancellation, 
thereby making such cancellation legal on 
a short rate basis. Thus the financing in- 
stitution always may, if the payments are 
correctly apportioned, have in its hands 
the short rate premium, making loss to it 
practically impossible. The more intelli- 
gent agents long ago discovered these 
facts and have found no difficulty in con- 
structing a note acceptable in any bank. 
The agent is able to get his full premium 
at once, collect his commission, and make 
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the proper remittance to his company. 
However, the comparative simplicity of 
this scheme by no means makes its use 
desirable to agents. In the first place, 
acents fear its extensive use. Also it 
only adds to their work and consequently 
to their overhead. An error at any point 
is likely to bring about serious results. 
By and large, agents and companies alike 
have looked unfavorably upon this class 
of business and have done as little as pos- 
sible to encourage it. The Travelers In- 
surance Company has been an exception 
to the above statement for some years and 
within the past few months has translated 
its beliefs into action, thereby promoting 
a storm of discussion and a growing 
realization that, by some means or an- 
cther, either the agents or the companies 
must meet the competition thus set up. 
The agents do not look favorably upon 
action by the companies, nor, for identi- 
cal reasons, do they care for the employ- 
ment of outside finance concerns. These 
reasons lie in their dislike to the idea of 
either the companies or any other con- 
cern coming into direct contact with their 
clientele. That is the underlying thought 
behind the agency opposition to the plan 
of The Travelers Insurance Company. 
At present, even considering the en- 
trance of The Travelers into the partial 
payment field, the situation is not at a 
stage which might be called acute. But 
agents are well aware, as The Travelers 
has evidently been, that it is likely to be- 
come so soon. The reason is that the 
class of business most likely to require an 
instalment plan is automobile liability. 
Heretofore the field for this class of in- 
surance has been far from adequately 
A very large percentage of 
owners have turned their backs upon the 


covered. 


necessarily high premiums required. At 
the present time, however, in nearly every 
State, one of two things is likely to come 
about soon. Either there will be com- 
pulsory automobile liability insurance or 
the personal responsibility bill being spon- 
sored by the American Automobile Asso- 
ciation and other interests, including in- 
surance companies and agents, is likely 
to be put upon the statute books. In 
either case, the demand for automobile 
liability insurance will automatically 
broaden and with it the demand for in- 
stalment payment of premiums will also 
broaden. Here, then, is a_ situation 
which were best met in advance. 
Instalment payment of automobile or 
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other insurance premiums is not to be 
looked upon with favor, either by com- 
panies or agents. The present or forth- 
coming demand is altogether from the in- 
sured. It is, none the less, inevitable, 
and to disregard it would be both foolish 
and impossible. Considering all the facts 
from every standpoint, the proposal of 
the New York State Association of Local 
Agents to form its own financing com- 
pany, as described elsewhere in these 
pages, seems to best meet the conflicting 
thoughts on the subject. Insofar as the 
New York agents are concerned, it takes 
the problem completely out of their hands 
and simultaneously overcomes the most 
pressing objection to any plan, that is, it 
brings about no undesirable contacts. 
The agent using this service will be able 
to wash his hands of collections, be as- 
sured that his business is safe from en- 
croachment, and he will share in the 
profits, if any. In actual operation it may 
possibly not prove as desirable as the 
theory would indicate. It may be pointed 
cut, however, that the New York agents 
have not confined themselves to objecting 
to the action of The Travelers, nor to a 
vain effort to resist a swelling tide. In- 
versely. they have made what seems to 
be a safe and sane move to protect their 
interests as such protection becomes 
necessary. It is probably safe to say 
that many companies will view this action 
with relief, since few if any, are known 
to be anxious or even willing to follow 
the lead of their contemporary in Hart- 
ford. 





Stockholders of Firemen’s to Meet Soom 

A special meeting of the stockholders of the 
Firemen’s Insurance Company, Newark, has 
been called for February 16 to take action on 
the proposal of the board of directors of the 
company that the authorized capital stock of 
the company be increased from $15,000,000 to 
$25,000,000 by the creation of 1,000,000 addi- 
tional shares of the par value of $10 each. In 
the notice to stockholders Secretary A. H. 
Hassinger says that it is proper to call atten- 
tion to the fact that for many years it has been 
the policy of the Firemen’s Insurance Company 
to keep its authorized capital well in excess of 
its paid-up capital and that the board of direct- 
ors has no present thought of offering any of 
the proposed increased authorized capital to 
stockholders for subscription. 


—The officers of the Farmers Alliance Insurance 
Company, McPherson, Kans., were re-elected at the 
annual meeting of the policyholders, January 15. ll, 
with the exception of the counsel and attorney, have 
been re-elected annually for the past 31 years. The 
company wrote $64,000,000 in risks during 1928. Its 
cash assets total $928,408 and it is among the largest: 
farm mutuals in the West. 
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Considers Group Life Amendments 
(Concluded from page 3) 


parties to the contract and provided that the 
basis of premium rates may be changed by the 
insurance company at the beginning of any pol- 
icy year all members of a labor union may be 
insured.” 

In order to make certain that the companies 
will take the proper steps to advise prospective 
groups fully that when persons not actively 
engaged in their occupation are covered by a 
group contract, the premium rate is likely to 
advance and may reach quite a high figure. It 
has been suggested that the following stand- 
ard provision for group life contracts be in- 
serted in Section 101-b: 

“(6) In the case of a policy covering all mem- 
bers of a labor union, a notice to the effect that 
the annual renewable term premium depends 
upon the average age of the members in the 
group and increases with advancing age.” 

In order to extend the definition of Group 
life insurance to cover borrowers from firan- 
cial institutions and certain other classes of 
debtors (the indebtedness to be canceled in case 
of death), it has been suggested that the fol- 
lowing amendments be recommended to the leg- 
islature : 

Add a new clause to subdivision (2) of Sec- 
tion 101-a to read as follows: 

“(e) Life insurance covering the lives of all 
members of a group of persons for not more 
than five thousand dollars on any one life, 
numbering not less than one hundred yearly, 
who become borrowers from one financial insti- 
tution or purchasers of securities, merchandise 
or other property from one vendor, under agree- 
ment to repay the sum borrowed or to pay the 
balance of the price of the securities, merchan- 
dise or other property purchased in instalments 
over a period of not more than ten years, to the 
extent of their indebtedness to said financial 
institution or vendor but not to exceed five 
thousand dollars on any one life, written un- 
der a policy which may be issued upon the 
application of and made payable to the financial 
institution or vendor or other creditor to whom 
such vendor may have transferred title to the 
indebtedness, as beneficiary, the premium on 
such policy to be payable by the financial in- 
stitution or vendor or other creditor.” 

Amend standard provision (2) of Section 
101-b to read as follows: 

“(2) A provision that the policy [, the ap- 
plication of the employer and the individual ap- 
plications, if any, of the employees insured,] 
and the application or applications submitted in 
connection therewith shall constitute the entire 
contract between the parties, and that all state- 
mens ]made by the employer or by the individ- 
ual employees] contained in such application 
shall, in the absence of fraud, he deemed repre- 
sentations and not warranties, and that no such 
statement shall be used in defense to a claim 
under the policy, unless it is contained in a writ- 
ten application.” 

Amend standard provision 
101-b to read as follows: 

“(3) A provision for the equitable adjust- 
ment of the premium or the amount of insurance 
payable in the event of a misstatement of the 
age of an employee [.] or other person whose 
life is insured under a group life policy.” 

Amend standard provision (4) of Section 
101-b to read as follows: 

“Except in the case of a policy described in 
clause (e) of subdivision 2 of Section 101-a of 
this chapter, [A] a provision that the company 
will issue to the employer, etc.” 

Amend standard provision (5) of Section 
101-b to read as follows: 

“(5) A provision that to the group or class 
thereof originally insured shall be added from 
time to time all new employees of the employer 
or other persons eligible to insurance in such 
group or class.” 


(3) of Section 







Amend the second sentence of Section 55 to 
read as follows: 

“No policy or agreement for insurance other 
than a policy of group life insurance described 
in clause (e) of subdivision (2) of Section 101- 
a of this chapter shall be issued upon the life 
or health of another or against loss by disable- 
ment by accident except upon the application of 
the persons insured; but a wife * * * ” 

In order to extend the definition of group life 
insurance to cover employees of subsidiary or 
affiliated corporations, it has been suggested 
that the following sentence be added at the end 
of subdivision (1) of Section 101-a: 

“Such group policy may provide that the 
term ‘employees’ shall include the officers, man- 
agers and employees of subsidiary or affiliated 
corporations and the individual proprietors, part- 
ners and employees of affiliated individuals and 
firms, when the business of such subsidiary or 
affiliated corporation, firms or individuals is 


controlled by the common employer through 
stock ownership, contract or otherwise.” 


Sun Life of Baltimore Pays Dividends to 
Policyholders 

The Sun Life Insurance Company of Amer- 
ica, Baltimore, is now sending out its second 
voluntary quinquennial dividend checks on ordi- 
nary policies amounting to $12.50 on every 
$1000. So far as is known the Sun Life is the 
first company in the history of American life 
insurance to pay voluntary dividends on non- 
participating low rate ordinary policies. This 
fall the company issued its new $5000 preferred 
risk policy for select occupations at extremely 
low rates. The company has assets of more 
than $8,000,000, and $90,000,000 in force. 
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National advertising grows 


known to the public. 





individuals. 


farms. 


finds Nylic 
beneficiaries and borrowers — who 
are grateful to the Company 
for its service to them. 


COMPANY 
Madison Square, New York 


DARWIN P. KINGSLEY, President 





VOT TTT NNO N NTN 


WAT AWAT OV OV OTOV NOVO 


Nylic Friends 


learned that it is much easier to sell goods that are well 


Nylic Agents do not find it necessary to “introduce” their 
Company, which now has Two Million Policyholders 
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Since organization, Nylic has paid to living Policyholders 
and to beneficiaries over 2 Billion 600 Million Dollars. 


It is now distributing over 50 Millions a year in Dividends. 


Through 84 years of investing, New York Life has been 
of incalculable service to the nation, to business and to 
Today its assets of over | Billion 400 
Million Dollars are largely used to finance public works, 
railroads, public utilities, business buildings, homes and 


So, wherever the Nylic agent goes, he 
friends — policyholders, 
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New Home Office Building 
on the site of the famous old 
Madison Square Garden. 
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LIFE INSURANCE 








MISSOURI STATE 
PROMOTIONS 


Three Vice-Presidencies Filled from 
Ranks 








C. 0. SHEPHARD IS SECOND VICE- 
PRESIDENT 





James Scott and Miles Heitzeberg Also 
Win Honors—All With Company 
Several Years 

St. Louis, Mo., Jan. 25.—Three prominent 
executives of the Missouri State Life Insurance 
Company of St. Louis, Mo., who were promoted 
to the rank of vice-president at the annual meet- 
ing of the board of directors on January 15th, 
won the new recognition through the efficient 
manner in which they have handled the various 
tasks assigned to them in the company’s organ- 
ization. 

C. O. Shephard, actuary, was made second 
vice-president and actuary; James Scott, comp- 
troller, was promoted to. third vice-president 
and comptroller, and Miles Heitzeberg, for- 
merly assistant to the president, is now fourth 
vice-president. 

Mr. Shephard has been actuary of the big 
St. Louis company since 1921 and prior to that 
was an assistant actuary for four years. Be- 
fore joining the Missouri State Life he had 
seven and a half years of insurance experience, 
having been with the Security Life of America, 
the Mutual Life of New York, the United 
States Annuity and Life of Chicago and the 
National Fidelity Life of Sioux City, Ia. He 
was the actuary for the last named company just 
before coming to St. Louis to join the Missouri 
State as assistant actuary. He was with the 
United States Annuity and Life for five years, 
the last three years being its actuary. He has 
been with the Missouri State Life for twelve 
years. 

Mr. Scott also joined the Missouri State Life 
as an assistant actuary in 1922, coming over 
from the AZtna Life Insurance Company, and 
one year later was appointed to the then newly 
created post of comptroller. At that time he 
was but 29 years old and probably the young- 
est man in the United States to have so re- 
sponsible a post with such a large company. 

He is a native of Edinburgh, Scotland, and 
was educated in that country. 

Four four years has was in the Edinburgh 
office of the Norwich Union Life Insurance 
Society. He came 1) the United States to take 
a position with the Home Life Insurance Com- 
pany at New York and, in 1918, was admitted 
as a fellow of the Actuarial Society of America. 
In 1919 he joined the A£tna and was with that 
company up to the time he accepted the posi- 
tion of assistant actuary for the Missouri State 
Life in 1922. 

Mr. Heitzeberg has attracted much attention 


in the Missouri State Life organization and has 
been a decided factor in the success attained by 
the agency forces of the company during the 
past few years. Prior to coming with the com- 
pany in April, 1926, as assistant to the vice- 
president, he was sales manager for a large 
wholesale and retail lumber and building sup- 
ply company in St. Louis. Later he was pro- 
moted to assistant to the president and now 
takes the rank of fourth vice-president. His 
work with the Missouri State Life has been 
with the agency end of the business. 


GUARDIAN LIFE PLANS FOR 1929 
UNDER WAY 
Series of Managers’ Conferences Scheduled 

Plans for the further development in 1929 of 
the agency organization of the Guardian Life 
Insurance Company of America were launched 
on January 14. 

A group of the more recently appointed man- 
agers from various points in the field attended 
a five-day conference at the home office of the 
company at 50 Union square, New York city. 
Under the supervision of Superintendent of 
Agencies James A. McLain and Assistant 
Superintendents Weidenborner and Lockwood, 
the managers present were given a comprehen- 
sive and detailed outline of the plans for this 
year. 

On January 23, 24 and 25, the Eastern dis- 
trict managers convened at the Chalfonte-Had- 
don Hall in Atlantic City. 

The meeting for the managers of agencies in 
the Central District was held at the Edgewater 
3each Hotel in Chicago on January 28, 29 and 
30. 

Following this conference, Superintendent of 
Agencies McLain will visit the Guardian’s Pa- 
cific Coast agencies in Portland, San Francisco 
and Los Angeles. 

The final group meeting of the series will be 
that of the Southern district managers, to be 
held at the Atlanta-Biltmore Hotel in Atlanta 
on March 5 and 6. 

The Guardian experienced in 1928 the great- 
est year in its history. The production of new 
paid-for business and the total of insurance in 
force were more than double the figures for six 


years ago. 


W. K. Magruder Made General Agent 

Battrmore, Mp., Jan. 28.—The Connecticut 
Mutual Life Insurance Company has joint ap- 
pointed Warren K. Magruder a general agent 
for the State of Maryland, with offices at 1206 
Continental Building. Mr. Magruder has been 
connected with the Connecticut Mutual office 
here for thirteen years, prior to which time he 
was associated with the John Hancock Mutual 
Life Insurance Company and also the Guardian 


Life. 


MADE AGENCY MANAGER 
OF PHOENIX MUTUAL 


D. Gordon Hunter Has Been Home 
Office General Agent 








FOUR OTHER PROMOTIONS AN- 
NOUNCED 





John Larus Is Actuary—M. Clark Terrill, 

Albert H. Yost, and Howard Good- 

win Become Secretaries © 

The Phoenix Mutual Life Insurance Com- 
pany, Hartford, has announced the promotion 
of five men to more responsible official posi- 
tions: John R. Larus becomes actuary, M. 
Clark Terrill, Albert H. Yost and Howard 
Goodwin become secretaries, and Col. D. Gor- 
don Hunter becomes agency manager to suc- 
ceed James A. Whitmore. 

Colonel Hunter has been associated with the 
Phoenix Mutual for the past 14 years. He 
entered the company as a salesman in 1915 and 
in 1917 was granted leave of absence to enter 
the army where he assisted in the training and 
commissioning of infantry officers in various 
training camps. He returned to the Phoenix 
Mutual in 1918 and became educational director 
in the sales training school at the home office. 
In 1922 the home office agency was established 
and it was placed under his personal supervision. 
In six years the agency has placed on the books 
of the company approximately $19,500,000 of 
life insurance in force. Mr. Hunter is at pres- 
ent colonel of the 169th Infantry and presi- 
dent of the National Guard Association of Con- 
necticut. 

Mr. Terrill, following his graduation from 
Yale in 1909, entered the publicity and .educa- 
tional department of the company. He took 
over and revised the educational correspondence 
course on life insurance and salesmanship. In 
1918 he was appointed agency secretary and in 
1924 was elected assistant secretary of the com- 
any. 

{r. Yost, promoted from assistant secretary 
and counsel to secretary in charge of the 
terminations and legal departments, came with 
the Phoenix Mutual in 1905 and took charge 
of the policy loan division. In 1918 he became 
assistant secretary and in 1926, assistant secre- 
tary and counsel. Howard Goodwin, formerly 
assistant secretary in charge of the new busi- 
ness department, joined the company in 1907 
and is responsible in a large part for the re- 
organization of the new business department. 
He was appointed assistant secretary in 1917. 
John R. Larus joined the company in 1913 and 
in 1918 became assistant actuary and in 1923 
associate actuary in charge of the actuarial 
department. All promotions become effective 
immediately. 
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KANSAS CITY LIFE 
INSURANCE COMPANY 


HOME OFFICE—3520 BROADWAY 
Condensed Statement-December 31, 1928 














RESOURCES 

First Mortgage Real Estate Loans....................45- $31 422,713.57 
Real Estate Owned (Including Home Office).............. 3,483,109 . 29 
TE ES Eh TR aE ne PoE 11,559,803 . 63 
ice. , cup G Ge REG NO EY tat y waa ateg tune haem ain 3,659,240 . 22 
penne memouets Wy COMAGETEL . 5 we enc nc es eevee 30,600.00 
Cash and Certificates of Deposit... ... 1... ee cee 921,413.45 
Accrued Interest on Investments......................4. 1,063,334 .33 
Market Value of Bonds in Excess of Book Value........... 8,708.48 
Net Premiums in Course of Collection and Deferred....... 1,682,049 .29 

$53,830,972 . 26 
ne EE Pe Be OE erga i Ue, ee 136,069 . 07 
i is wo ais pane whic hauaiad abe we eT $53,694,903 .19 

LIABILITIES 

I 50 oss, souk a 4 ac AEE CUE IRD REATARD OE $44,655,663 .51 
EE ee Te | CEN Care e 239,989 . 20 
Present Value of Annuities and Instalments............... 739,172.31 
Interest, Rents and Premiums Paid in Advance........... 279,608.75 
go SE Ome rr sea e Peery one eee 120,344 . 56 
eC Rk eee cee ee mee ead 280,000 . 00 
NE 03nd dlprel'e w’¢ b.euedioom Kita as $1,000,000 .00 
Assigned Surplus to Policyholders........... 1,719,636.87 
Other Assigned Purds.. ... 2 .....6566.56058% 500,000 . 00 
Winmeninned Sarples . . 2. 65 oe ee ees ees. 4,160,487 .99 
‘Total Surplus Funds to Protect Policyholders............. $7,380,124 .86 
OS RE AO ee LE ALR DR 8h POL $53,694,903. 19 


wus $391,474,746.00 Swick 


Authorized and operating in 39 states 
_and the District of Columbia 


J. B. REYNOLDS, C. N. SEARS, 
President Secretary 


J. F. BARR, Vice President and 
Supt. of Agents 
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Actual Production Figures for 1928 Indi- 
cate 8 Per Cent Increase in New Life 
Insurance 

Actual production records for the year 1928 
of 44 member companies of the Association of 
Life Insurance Presidents, forwarded to ‘the 
Department of Commerce at Washington late 
this afternoon, bear out last month’s forecast 
that the total new life insurance purchased 
from all United States legal reserve companies 
during 1928 would reach the sum of $18,500,- 
000,000. This is the largest amount of life in- 
surance ever purchased in any one year, being 
$1,365,000,000, or 8 per cent over the $17,135,- 
000,000 of 1927, the previous high record. The 
year 1928 was the seventh consecutive year 
showing an increase in the amount of new busi- 
ness over the previous year. As a result of 
this growth, the yearly new business has more 
than doubled in seven years. 

In reaching this new high level, all branches 
of the business, ordinary industrial and group, 
showed increases over 1927. The amount of 
ordinary insurance of all companies was $11,- 
990,000,000, as compared with $11,450,000,000, a 
gain of $585,000,000 or 5.1 per cent. The total 
of industrial was $4,595,000,000, as against $4,- 
464,000,600, a gain of $131,000,000 or 2.9 per 
cent. The group total was $1,915,000,000, 
against $1,266,000,000, a gain of $649,000,000 
or 51.3 per cent. 

The addition of this total of $18,500,000,000 
to the sum in force at the beginning of 1928, 
after making deductions for all insurance ter- 
minated during the year, also sustains last 
month’s estimate that United States legal re- 
serve companies now have in force a grand 
total of $95,000,000,000 of life insurance. This 
is an average of $1462 for each of the 65,000,- 
000 policyholders, or $787 per capita for the 
entire population of the United States. 


‘Etna Life Group Made Big Gains 


During 1928 the A=tna Life Insurance Com- 
pany, of Hartford, and its affiliated companies 
increased their assets $50,908,069 and added 
$21,894,919 to their surplus and contingency 
funds. Their total assets are now $455,260,- 
465. The Aetna Life set aside $5,000,000 to 
cover fluctuations in values of securities, and 
increased its surplus by $8,040,050. The A£tna 
Casualty and Surety Company reported a gain 
of $2,639,527 in surplus, and it increased its 
fluctuation reserve by $500,000. 

The Automobile Insurance Company, after 
adding $1,250,000 to its contingency reserve 
and setting up a fluctuation reserve of $1,000,- 
000, shows a gain in surplus of $3,189,720. 

The Standard Fire increased its surplus $135,- 
622, established a conflagration reserve of $100,- 
000 and added $40,000 to its fluctuation reserve. 

The A&tna Life paid $59,422,576 to policy- 
holders last year. Its premium income was 
$103,870,361, and its interest and rents amounted 
to $16,983,031. The Etna Life’s assets now 
aggregate $381,616,333, and its surplus to pol- 
icyholders is $49,043,131, including $15,000,000 
capital. Its: total new business last year was 
$1,010,381,397. 


CHARLES A. FOEHL DEAD 


Was Ordinary Agent of Prudential in 
New York 








ACTIVE ASSOCIATION MAN 





Was Former President of New York Life 
Underwriters—Treasurer of National 
Association 

Charles A. Foehl, manager of the New York 
ordinary agency of the Prudential Life In- 
surance Company of America, died suddenly in 
his office Tuesday noon. Acute indigestion 
and heart disease are believed to have been the 
cause of his death. He was 56 years old and 
lived at 526 Park avenue, East Orange, N. J. 

Mr. Foehl was born in Ohio in 1872. In 
1902 he became a special insurance agent in 
Pittsburgh and six years later, with W. W. 





Cuartes A. FoEHL 


Pipes as a partner, he took over the Pitts- 
burgh Prudential agency. He was transferred 
to Philadelphia in 1914. Following the death 
of Robert Mix, manager of the New York 
agency, in 1918, Mr. Foehl succeeded him. He 
was a member of the Essex County Country 
Club. He was prominent in church work. He 
is survived by his widow, a son, Charles A. 
Foehl, Jr., a daughter, Marion, and two sisters 
living in the West. Mr. Foehl was active in 
both the New York and National Associations 
of Life Underwriters, having been at one time 
president of the former, and having served for 
the past three years as treasurer of the latter. 


Agency Results 

3elow will be found the amounts of new busi- 
ness writen by prominent life insurance agen- 
cies in addition to those previously presented in 
THE SPECTATOR: 

J. J. Johnson, Phoenix, Ariz. (New York 
Life Insurance Co.)—1928, $5,323,000; 1927, 
$5,209,000; 1926, $5,091,000; 1925, $4,918,000; 
1924, $4,268,000. 

Charles B. Knight New York, N. Y. (Union 
Central Life Insurance Co.)—1928, $41,359,746; 
1927, $38,809,341; 1926, $40,596,093; 1925, $43,- 
384,729; 1924, $37,574,247. 
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_C. H. Boyer Retires from Twentieth Cen- 


tury Life 

Cuicaco, I1x., Jan. 30.—Due to a combina- 
tion of ill health and to the fact that he has 
sold some of his holdings, C. H. Boyer has re- 
tired as president of the Twentieth Century Life 
and has been succeeded by C. W. Howe. Mr. 
Boyer plans to help the company in organiza- 
tion work in the East following a recuperative 
vacation. 

The new roster of officers includes N. A. Nel- 
son, Jr., vice-president and general manager; 
H. D. Foster, M. J. Spiegel, vice-presidents; C. 
J. Driever, vice-president and treasurer; H. E. 
Cold, assistant vice-president ; and W. A. Hurl- 
but, secretary. Mr. Foster formerly was secre- 
tary; Mr. Nelson has been a vice-president for 
two years, while Mr. Howe has been a director 
since the company’s organiaztion. 


New York State Life Underwriters to 
Meet 

A special meeting of the New York State 
Life Underwriters Association has been called 
for Thursday, January 31, 1929, at 2:00 P. M. 
at the Hotel DeWitt Clinton in Albany. This 
meeting is for the purpose of considering a 
report on the special committee on Section 97 
and the co-related sections. 

Invitations have been extended to Superinten- 
dent Albert Conway, Grady Hipp, actuary, 
New York State Insurance Department, M. 
Albert Linton, chairman of the committee of 
actuaries, co-operating with the superintendent 
and department in drawing up the suggested 
amendments. 


Three New Assistant Agency Secretaries 
of the Travelers 

The Travelers Insurance Company, Hartford, 
announces that the board of directors at the 
annual meeting held last week elected Dudley 
Gray and Ralph L. Smith to be assistant agency 
secretaries. Mr. Gray joined the Travelers in 
1914 and, before coming to the home office in 
1917, served in various capacitigs in several 
branch offices. Since 1923 he has been assist- 
ant superintendent of agencies, life, accident and 
group department. Mr. Smith joined the Trav- 
elers in 1916 as a special agent in the Philadel- 
phia branch office and in 1926 came to the home 
office as an agency assistant in the life, accident 
and group departments. He has been assistant 
superintendent of agencies since 1925. 


Death of Lloyd D. Powell 
3ALTIMORE, January 28.—Lloyd D. Powell, 
vice-president of the Security Life Insurance 
Company of Maryland, died of a heart atack 
last week at his home here. He had been in 
ill health for some time. 

Mr. Powell, who was born in Norfolk 52 
years ago, came to Baltimore thirty-four years 
ago, being one of the organizers of the Security 
Life Insurance Company. 

He is survived by his widow, Mrs. Ida M. 
Powell, and two brothers, Harry C. Powell and 
William M. Powell, both of Baltimore. 
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Insurance 


Incorporated 1835 


New England Mutual Life 


87 Milk Street, Boston, Massachusetts 


DANIEL F. APPEL, President GEORGE W. SMITH, Vice-President FRANK T. PARTRIDGE, Secretary 
In 1928 the Business of the Company Surpassed All Previous Records 


COMPARATIVE STATEMENT—FIVE YEARS 


Company 


Began Business 1843 













































ween xous ee eae ee 1928 $219,028,990 Increase 
1923 140,327,320 $78,701,670 
Saphiitiies. oo. ..........-...c8e 1928 $204,181,621 Increase 
1923 131,160,785 $73,020,836 
ee es ou.s.... 0S. ee 1928 $14,847,369 Increase 
1923 9,166,535 $5,680,834 
Paid Policyholders.................. 1928 $22,770,100 Increase 
1923 13,970,648 $8,799,452 
Dividends Payable 1929 $9,500,000 Increase 
to Policyholders..................... 1924 4,750,000 $4,750,000 
New Insurance...................... 1928 $143 ,573,589 Increase 
1923 96,148,025 $47,425,564 
Insurance in‘Force.................. 1928 $1,113,810,563 Increase 
1923 719,421,634 $394,388,929 


A copy of the 85th Annual Report will be sent upon request 
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WILL JOIN ATLANTIC LIFE 
E. A. Lundgren to Become Vice-President 
of Richmond Company 

A. O. Swink, recently elected president of 
the Atlantic Life Insurance Company, Rich- 
mond, announces that E. A. Lundgren, assist- 
ant actuary of the Prudential Insurance Co. of 
America, Newark, will become vice-president 
of the Atlantic Life, February 15. Mr. Lund- 
gren came to the United States in 1913 and be- 
came a mathematical assistant with the Pru- 
dential. He was born in Sweden in 1886 and 
was graduated from the Swedish State College 
in 1906 and later took two years of post-gradu- 
ate work in mathematics. He joined the staff 
of the Thule Life Insurance Company in Stock- 
holm in 1909 where he remained four years 
engaged in actuarial duties. He is a fellow of 
the Actuarial Society of America and a mem- 
ber of the International Congress of Actuaries 
and of the American Mathematical Swciety. In 
announcing his appointment as vice-president of 











E. A. LuNpDGREN 


the Atlantic Life, President Swink spoke in the 
highest terms of Mr. Lundgren’s ability and said 
that his service with the Atlantic Life will 
make possible the many ambitions which the 
company has long entertained for its develop- 
ment. 

In the President’s Welcome Campaign, now 
being conducted by the company in honor of 
President Swink, R. R. Knox, superintendent 
of agents in the Birmingham, Alabama, agency 
wrote 52 applications for $107,500 in eight 
working days, writing 20 applications for $44,- 
000 in one day. 


Puts Out New Policy 


The Bankers National Life Insurance Com- 
pany, Jersey City, announces the withdrawal 
of its present ordinary life policy, and the in- 
troduction of a new ordinary life policy, a pre- 
ferred risk policy and an endowment at age 85 
policy. 


PLANS REGIONAL CONVENTIONS 
Northwestern National Life to Hold Four 
Agency Meetings 

Four regional conventions will be held in 
August for agents of the Northwestern National 
Life Insurance Company, Minneapolis, instead 
of the single convention trip in previous years. 

They will be as follows: One in northern 
Minnesota, for agents from Minnesota, North 
Dakota, South Dakota, Nebraska, Iowa, and 
Illinois; one on Lake Erie, for agents from 
Michigan, Indiana, Ohio, Pennsylvania, New 
Jersey, North Carolina, Kentucky, Tennessee, 
Virginia, and West Virginia; one at a point 
near Denver, for agents from Montana, Idaho, 
Washington, Oregon, California, Colorado, 
Wyoming, and Kansas, and one at a point to 
be determined for agents from Texas and Okla- 
homa. 

An agent will qualify for attendance at the 
conventions by earning points credit in a con- 
test which considers not only new business 
secured but also conservation of old business, 
conversion of term insurance to more perma- 
nent forms, and for beating his own previous 
record. 


Guarantee Fund Life Association, Omaha 


With greater assets and a larger excess of 
assets over liabilities than ever before in its 
history, the Guarantee Fund Life Association, 
of Omaha, Neb., presents its 27th annual state- 
ment, as of January 1, 1929. This shows that 
the assets of the Association now aggregate 
$13,834.332, and its excess of assets over liabili- 
ties is $10,240,657, these sums representing gains 
during the past year of $1,527,687 in assets and 
$615,732 in surplus. From these figures it is 
manifest that the Association has continued its 
long established custom of increasing its assets 
steadily from year to year. It has likewise in- 
creased its insurance in force by over $4,000,000, 
so that it now has $176,957,726 of insurance out- 
standing. 

Among its resources the Association holds 
first mortgage loans to the amount of $3,507,- 
751: it owns its home office building and other 
real estate valued at $1,139,282; it owns county 
and municipal bonds with a market value of 
$8,383,859, also holding $100,000 of Liberty 
bonds. Its cash on hand aggregates $345,558: it 
has interest accrued to the amount of $210,294, 
and also has outstanding deferred net premiums 
of $90,054, and policy loans to the amount of 
$57,534. The chief liability is the reserve re- 
quired by law, $2,290,636, which shows an in- 
crease of over $715,000 during the past year. 
Its other liabilities include reserve on income 
policies in process of payment, $863,706; re- 
serve for claims awaiting proofs, $91,000; ad- 
vance premiums and trust funds, $244,488, and 
reserves for taxes, expenses, etc., $103,846. The 
Association reported no death losses proved and 
unpaid. 

During 1928 the Association paid claims 
amounting to $1,291,389, bringing the total of 
claims paid in 27 years up to $11,208,410. The 
mortality experience was very favorable last 
vear, the actual mortality having been but 59.89 
per cent of that expected, and the death rate per 
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thousand dollars of insurance having been but 
8.24. The rate of interest earned increased 
somewhat over the preceding year’s, having been 
5.25 per cent, and interest and rents collected 
having amounted to $662,361. These results are 
indications of careful selection of risks and in- 
vestments. 

The facts above presented make it evident that 
the Association settles its claims promptly and 
invests its funds in excellent securities. The 
head office, a modern and well built structure, 
is located in the heart of the financial district at 
18th and Douglas Sts., Omaha. 

During the 27 years of its business career the 
Guarantee Fund Life Association has excer- 
cised a very careful selection of risks which has 
resulted in exceptionally favorable yearly ratios 
of actual to expected mortality. These have 
been as follows: 1902, 40.42 per cent; 1903, no 
deaths; 1904, 21.58 per cent; 1905, no deaths; 
1906, 18.63 per cent; 1907, 19.76 per cent; 1908, 
15.97 per cent; 1909, 12.27 per cent; 1910, 29.66 
per cent; 1911, 27.26 per cent; 1912, 31.07 per 
cent; 1913, 35.10 per cent; 1914, 34.41 per cent; 
1915, 38.50 per cent; 1916, 40.39 per cent; 1917, 
42.93 per cent; 1918 (year of influenza epi- 
demic), 88.56 per cent; 1919, 46.44 per cent; 
1920, 44.96 per cent; 1921, 43.37 per cent; 1922, 
51.07 per cent; 1923, 59.26 per cent; 1924, 49.91 
per cent; 1925, 42.69 per cent; 1926, 48.65 per 
cent; 1927, 60.06 per cent; 1928, 59.89 per cent. 

The excellent progress made in its 27th year 

by the Association should be very pleasing to its 
officers, agents and members. The Association 
has been able to show substantial gains in assets 
almost every year of its existence and its mor- 
tality experience has been very favorable, not 
having reached as high as the expected mor- 
tality even in the year of the influenza epidemic. 
The Association does business in some 27 states 
and has territory open for intelligent and effi- 
cient agents, to whom it can offer attractive con- 
tracts. J. C. Buffington, president and organizer 
of the Association, has been its active executive 
official since its commencement, and its success 
and reputation are largely due to its just and 
capable management. Its able official staff is 
constituted as follows: President, J. C. Buffing- 
ton; vice-presidents, E. M. Martin and J. W. 
Hughes; secretary and treasurer, R. E. Lang- 
don: medical director, Dr. A. C. Stokes; 
assistant secretary and auditor, L. E. Gillespie; 
assistant secretaries, A. D. Hunter, J. F. Mulli- 
gan, and J. F. Kinney; agency manager, F. A. 
Hicks; cashier, J. S. Helgren; actuary, J. W. 
Barth; assistant actuary, L. A. Stocking; ad- 
vertising manager, C. R. Connolly. 


Dates for Medical Section Meeting Set 

St. Louis, Mo., January 28—Dr. John T. 
Montgomery, medical director for the South- 
land Life Insurance Company of Dallas, Texas, 
and chairman of the Medical Section of the 
American Life Convention has announced that 
the annual meeting of the section will be held at 
Biloxi, Miss., on April 29 and 30 and May 1, 
inclusive. 

The Edgewater Gulf Hotel one of the finest 
and newest of Biloxi’s hotels will be headquar- 
ters for the meeting. 
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BANKERS LIFE UPHELD 
Supreme Court of lowa Commends Change 
from Assessment Form 
In an opinion that runs to some 8000 words 
the Supreme Court of Iowa has sustained a de- 
cision of the Polk County (Iowa) District 
Court approving the action of the Bankers Life 
Insurance Company of Des Moines in the 
transformation of assessment policies to legal 
reserve business. The decision upheld the 
legality of the change-over, the right of the 
company to increase the rates on the old as- 
sessment policies and to segregate that class of 
policies so that assessment policyholders in the 
future will bear their own losses. Five judges 
of the Supreme Court affirmed the decision and 

two dissented. 

The plaintiffs, who were holders of life in- 
surance contracts in the Bankers Life, as such 
asked that the company be enjoined from mak- 
ing assessments alleged to be in violation of 
such contracts and that the company be required 
to make a full and complete accounting of its 
funds accumulated for the use and benefit of 
the plaintiffs. 

The Bankers Life was incorporated in Ohio 
on June, 1879, as a mutual benefit life assess- 
ment concern under the name Bankers Life 
Association. In November, 1886, the original 
articles of incorporation were amended so as to 
include the creation of the following funds: 
guaranty, benefit, surplus and contingent. Re- 
organization of the company was finally made 
so that the Bankers Life was authorized to 
transact business as a legal reserve or level 
premium concern. New contracts for all incom- 
ing members were written on the level premium 
or legal reserve scheme rather than the old 
assessment idea and many of the certificate 
holders transferred to the legal reserve and level 
premium method. The result was that young 
members ceased coming into the assessment 
part of the organization and the certificate 
holders remaining therein were caused to bear 
the burden of the death losses under that de- 
partment. The reserves became depleted and it 
was necessary to increase the rates to be paid 
by the assessment members in order to satisfy 
the death benefits accruing thereunder and 
company assessment calls were made by the 
company. 

The appellants thereupon demanded an_in- 
junction restraining such collection and argued 
that they cannot be affected by the changed in- 
surance system and that the asssessment for 
their benefit must be spread over all the mem- 
bership of the company, including the new legal 
reserve or level policyholders as well as the old 
assessment members, and, if this is not true, 
the legislation authorizing the transformation is 
unconstitutional because impairing the obliga- 
tion of their contractual rights and also that the 
new coinpany has not properly used the assets 
and properties of the institution held at the 
time the reorganization was completed. 


In upholding the decision of the lower court 
the Supreme Court said that as regards the sug- 
gestion that the assessment members have been 
awarded no allowance for the so-called going 
value or good will of the original company at 


the time the reorganization took place, “We 
have before us no evidence of such value and 
therefore are unable to fix the same.” 





Large Gains Made by New England Mutual 
Life 

The New England Mutual Life Insurance 
Company, of Boston, did the largest annual 
amount of business in its history in 1928. Last 
year the new paid-for business amounted to 
$143,573,589, the average amount per policy 
being $5569. It closed the year with $1,113,- 
810,563 of insurance in force, the net addition 
last year having been $90,547,161. Total pay- 
ments to policyholders last year were $22,770,- 
100, an increase of $1,615,986. There has been 
voted for dividends in 1929 the sum of $9,- 
500,000, or $650,000 more than for 1928. The 
company’s assets December 31, 1928, were 
$219,028,990, an increase of $18,252,224, while 
the general surplus increased $1,585,795 to the 
sum of $14,847,369. Some of the increases 
made by the company during the past five 
years are as follows: In assets, $78,701,670; 
in surplus, $5,680,834; in dividends to policy- 
holders, $4,750,000; in new insurance, $47,425,- 
564, and in insurance in force, . $394,388,929. 
President D. F. Appel and his associate officers 
merit congratulation upon the fine progress 
made by the company. 


Phoenix Mutual Life Shows Big Increases 

Last year the assets of the Phoenix Mutual 
Life Insurance Company, of Hartford, increased 
by $13,350,000, and now amount to more than 
$126,000,000. Its income was $30,947,000 and 
its insurance in force is $544,790,819. Last 
year the company did considerable annuity busi- 
ness, there having been deposited with it $4,500,- 
000 in single premiums for life annuities. Presi- 
dent A. A. Welch brought out the interesting 
and startling fact that during 1928 accidents 
alone cost twice the amount of claims that arose 
from that cause in 1927. He reported a gen- 


eral improvement in conditions in farming 
localities in the West. Another feature Presi- 
dent Welch referred to was the large total of 
accumulated dividends left on deposit with the 
company, which now stands at $8,016,770. It 
is clear that the thousands of policyholders of 
the Phoenix Mutual Life appreciate its strength 
and service. 





Abraham Lincoln Life Gains 

Fine increases during the year 1928 are re- 
flected in the annual statement of the Abraham 
Lincoln Life Insurance Company of Springfield, 
Ill. Increases in admitted assets of $278,048.- 
72 bring this item up to $2,968,491.82; the pol- 
icyholders’ surplus was augmented by $10,171.37 
to a new total of $359,805.41; health and acci- 
dent premiums of $505,445.46 contributed to 
the total income of $1,356,819.46, and insurance 
in force was increased $1,446,081 to a total of 
$23,674,084. Payments to policyholders 
amounted to $466,483.19, an increase of $62,- 
813.48 over the previous year, and bring the 
total payments to policyholders since organiza- 
tion up to $2,394,273.13. 


California State Life Progressing 

President J. Roy Kruse, of the California 
State Life Insurance Company, of Sacramento, 
in his annual report shows that 1928 was the 
best year in the company’s history. It in- 
creased its assets $3,664,731 to the sum of $15,- 
085,974, and increased its insurance in force 
by $26,336,130, the insurance outstanding now 
amounting to $100,692,920. The number of poli- 
cies in force is now nearly 45,000. Over 90 
per cent of old business was renewed during 
the past year. Payments to policyholders and 
beneficiaries aggregated $936,066 in 1928, and 
since organization have amounted to $6,314,831. 
The company now has a net reserve of $13,- 
517,605 and surplus to policyholders of $900,- 
212, including $500,000 capital. 


SUPPLEMENT TO EARLY REPORTS OF LIFE INSURANCE COMPANIES 


The following figures from the statements of life insurance companies, covering the year 1928, have been compiled from returns made direct 


to Tae Spectator. 





Total 
Admitted Surplus 
ts Jan, to Policy- 

Name and Location of Com) 1 1929 holders 
Abraham Lincoln. Springfield. Ill. .... $2.968.492 $339.299 
American Standard. Birmingham. Ala. = ........ 0 sesseee 
Capitol Life. Denver. Col............ 9.874.936 1.020.236 
Central States. St. Louis. Mo........ 11.910.604 672.885 
Confederation Life. Toronto. Can. . 64.869.836 ........ 
Des Moines L. & A.. Des Moines. Ia. . 4.857.960 850.000 
Detroit Life. Detroit. Mich.......... 7.621.581 562.873 
Equitable Life. Des Moines. Ia....... 97.198.763 5.514.611 
Guarantee Fund Life. Omaha. Nebr... 13.834.332 10.240.657 
Imperial Life Assur.. Toronto. Can.... 51.847.568 ........ 
Indianapolis Life, Indianapolis, Ind. . . 9,215,382 a526,719 

Lamar Life, Jackson, Miss........... 6,741,344 370, 
Lincoln National, Fort Wayne, Ind... 61,213,946 5,500,000 
Manufacturers Life, Toronto, Can.... 87,495,370 = ........ 
National Life, Toronto, Can... .. ets 9,339,457 o op. 
Penn Mutual, Philadelphia, Pa....... lo. 
Peoria Life, Peoria, Ill............... 17,203,668 535,904 
Philadelphia Life, Philadelphia, Pa.... 12,521,018 931,319 
Pioneer Life, Greenville, §. C......... 306,295 103,180 
Reliance Life, Pittsburgh, Pa......... 54,955,277 3,250,168 
Royal Union, Des Moines, Ia......... 27,261,507 1,135,467 
Sun Life, Baltimore, Md............. 8,043,413 1,700,000 
Travelers Insurance, Hartford, Conn.. 553, = ROD) oo < seiteass 
Union Labor, Washington, D. C...... 54,671 681,189 


* Ordinary. 6 Industrial. 
d Insurance written. 


12 


ce Group. 


e Approximately. 


Total New Total Increase 
Total Disburse- Paid i Insurance Over Jan. 
Income ments Insurani in Force 1, 1928 
$843.857 $601.756 *$5. 164.307 *$23.557.184 $1.442.381 
¢14.600 ¢116.900 3. 
deine” seesedes) oa €10.000.000 shee as 5 
2.788.794 2.124.126 *11.330.992 *56.600.054 5.370.637 
1.547.825 014,814.478 836.578 
3.987.675 2.721.230 19.368.926 96.578.299 5.166.798 
ee cae, Tacs onaeey 57.273.653 291.724.524 33.258.340 
1.352.808 855.290 *4,294.000 *29.344. 1.986.946 
¢1.131.500 3.055.500 222.500 
2.789.914 1.814.382 18.727.027 74.588.145 6.577.584 
25.616.751 15.426.195 89.716.370 575.277.871 47.186.260 
4.043.472 2.539.605 22.775.300 176.957.726 4.024.526 
aeaditee: -nepewaline 44.967.935 267.614.304 25.482.514 
3,180,697 1,725,279 19,293,913 83,532,888 10,390, pod 
2,239,454 1,210,105 12,701,150 62,584,273 6,005, 556 
19,533,789 13,246,616 *152,908,745  *654,391,143 144, so: 713 
c722,500 ¢4,356,000 
Semaxnie”. ) eeemaees 087,322,612 453,323,912 50, 70, 481 
MAPEUIO kw aca’'s 11,706,080 54,034,726 5,144,842 
89,887,126 58,601,917 257,264,845 1,833,911,610 143,326,899 
6,219,944 4,037,485 34, 143, 301 163,079,210 14,749,455 
3,113,793 2,767,370 *11,313,016 *80,013,508 1,151,762 
15,3 c296,600 —12,750 
239,365 213,459 *2,842,387 *10,457,523 6,210,512 
c6,421,560 ¢3,669,960 409,560 
16 554,625 10,076,776 66, 486, 152 407,762,169 27,179,376 
6,220,427 4,314,129 13,463,939 141,492,727 314.2 
2,690, 142 1,572,908 *5,591,579 *20,124,603 3,607,421 
616, 575, 849 669,934,816 4,016,729 
cosh. Pattetek 975, 716, 447 4,494,108,341 295,139,661 
631,490 485,072 27,763,832 *2,475,750 1,725,250 
€33,744,150 22'362,850 


a Figures includes investment department contingency reserve of $25,000. 
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5.370.637 
836.578 
5.166.798 
3.258.340 
1.986.946 
222.500 
6.577.584 
7.186.260 
4.024.526 
5.482.514 
0,390,069 
6,005,556 
4,530,713 
7,000 


2,362,850 
$25,000. 
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E. J. BERLET IN NEW ORGANIZATION 
Philadelphia General Agent Resigns Guar- 
dian Life to Open Independent Office 


PHILADLEPHIA, PENNA., January 28.—There 
is much food for thought in the announcement 
of E. J. Berlet, for the past seven years gen- 
eral agent at Philadelphia for the Guardian Life, 
that he has resigned his post in order to open 
“independent life underwriting offices” in that 
city. 

In telling of his plans, Mr. Berlet declares 
that the business is changing—that the develop- 
ment of the life insurance trust, the growth of 
business insurance and estate analysis—has cre- 
ated a new condition in life insurance. 

He believes that the present day life under- 
writer cannot fully serve his clients by repre- 
senting one company only and in his new inde- 
pendent office, he will not be tied down to any 
one company but plans instead to study the 
needs of the prospect and place the business 
in the company or companies that he feels are 
best suited. 

In his announcement, Mr. Berlet says that 
“during my years of life underwriting experi- 
ence there has grown and developed first, the 
idea—then the conviction that an underwriter 
representing but one life insurance company 
cannot always truly represent the buyer. At 
times there must be a bias, or prejudice in favor 
of the company because he is the agent of that 
company, and that company alone. 

“Insurance will be arranged with the lowest 
net cost companies who can furnish the policy 
best suited to the needs of each client. Rec- 
ommendations will be impartial and will be 
based on a careful study and review of all 
companies.” 


Handsome Gains Made by Kansas City Life 


Excellent results attended the operations of 
the Kansas City Life Insurance Company, of 
Kansas City, Mo., during the past year. As of 
December 31, 1928, the company reports assets 
amounting to $53,694,903, a gain of nearly $5.- 
000,000 during the year. The surplus increased 
$631,000 so that Kansas City Life now has 
surplus funds, including capital, for the pro- 
tection of policyholders aggregating $7,380,125. 
A substantial gain in the insurance in force 
brought that item up to $391,474,746. The 
following officers were recently re-elected: 
President, J. B. Reynolds, vice-presidents, Wood 
Arnold, E. S. Villmoare, D. T. Torrens, J. F. 
Barr, C. P. Carroll; general counsel, Frank W. 
McAllister; secretary, C. N. Sears; assistant 
secretaries, L. C. Owen, W. E. Bixby, Dan 
Cox; treasurer, H. R. Carpenter; auditor, J. 
O. Batchler ; medical director, Dr. H. A. Baker ; 
associate medical director, Dr. H. P. Ball; 
actuary, R. M. Webb; assistant actuary, R. L. 
Williams; cashiers, E. E. Mathers, and J. H. 
Mitchell. 

Plans have been made to celebrate during 
1929 the 25th anniversary of Mr. Reynolds’ 
connection as president of the company, and 
an aggressive campaign will be conducted dur- 
ing what is designated as “Reynolds’ Silver 
Jubilee Year.” 





BILL TO LEGALIZE AMERICAN MEN 
TABLE °* 
Act Will Be Shortly Introduced in Indiana 
Legislature 

INDIANAPOLIS, IND., January 28.—Senator 
William V. Doogs of Cannelton, Ind., will in- 
troduce a bill seeking to substitute the Ameri- 
can Men Table of Mortality Ultimate for the 
American Experience Table now in use by in- 
surance companies in Indiana. The bill will be 
introduced in the Senate of the Indiana general 
assembly shortly. Senator Doogs claims that 
holders of insurance policies in Indiana may be 
saved approximately $2,000,000 annually. The 
reason set out for the change is that under the 
old system, the mortality rate was fixed at ap- 
proximately eight out of every one hundred, 
whereas the new table cuts the mortality rate 
nearly in half and is based on calculations over 
a period of many years, he said. A similar 
bill was killed two years ago. 


Indiana Life Companies Would Loosen In- 
vestment Restrictions 

INDIANAPOLIS, IND., January 28.—Indiana life 
insurance companies through a bill introduced in 
the Indiana general assembly are seeking author- 
ity to invest their funds in bonds of foreign 
countries, common and preferred stocks of cor- 
porations and mortgages with ninety-nine-year 
leaseholds as securities. At present they are 
restricted to investments in government, State 
and municipal bonds and real estate mortgages. 
These additional types of securities earn higher 
interest. 

The bill, however, requires that the invest- 
ments in corporation stocks shall not be greater 
than 2 per cent of the corporation’s capitaliza- 
tion. Such corporations must have assets in ex- 


cess of $10,000,000. 


Stockholders of Columbus Mutual Meet 
At the annual meeting of stockholders of the 
Columbus Mutual Life Insurance Company 
held January 21 at the company’s office, 580 
East Broad street, Columbus, Ohio, the fol- 
lowing were elected directors: Ivan T. Quick, 
Cleveland; George W. Miller, Bucyrus; Carl 
Mitcheltree and A. H. Sanford, Columbus; J. 
H. Cooke, Lima; Theodore H. Tangeman, 
Wapakoneta; L. G. Purmort, Van Wert. 

All officers of the company were re-elected. 
They are C. W. Brandon, president; D. E. Ball, 
vice-president and secretary; Dr. W. B. Car- 
penter, vice-president and medical direcotr; S. 
A. Hoskins, treasurer; C. R. Backus, assistant 
trearsurer; Lewis Stout, counsel; Carl Mitchel- 
tree, actuary and assistant secretary. 


Led Jefferson Standard Agencies 

The Charlotte, N. C., branch office of the 
Jefferson Standard Life Insurance Company, 
Greensboro, N. C., paid for $8,028,000 of new 
life insurance in eleven North Carolina coun- 
ties during 1928, making it the leading agency 
of the company for the year. W. L. Brooks, 
manager of the agency, ranks as the leading 
personal producer of the company for last year. 
He personally paid for $1,240,000 business dur- 
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NEW DIRECTORS OF CONTINENTAL 
ASSURANCE 
Colonel Frank D. Layton Added to Board 
of Chicago Company 

The annual meeting of the stockholders of 
the Continental Assurance Company was held 
last week and its board of directors elected. 
The present board was re-elected and two new 
members were added, one to fill the vacancy 
caused by the death of H. G. B. Alexander, and 
the other to fill a vacancy caused by increase 
in the number of directors. 

One of the new directors is Colonel Frank 
D. Layton, president of the National Fire In- 
surance Company of Hartford and its affiliated 
companies. Colonel Layton is an insurance 
executive of national prominence. He is chair- 
man of the public relations committee of the 
National Board of Fire Underwriters and also 
chairman of the executive committee of the 
Factory Insurance Association of Hartford, two 
of the most important committees in the fire 
insurance field. He is also a director of sev- 
aral of the prominent banks in Hartford. 

The National Fire and the Continental com- 
panies have enjoyed a close and friendly rela- 
tion for years because of the ownership by each . 
of a substantial stock interest in the National 
Casualty Company. The election of Colonel 
Layton as a member of the board of directors 
of the Continental Assurance Company further 
cements these ties of mutual interest. 

Charles F. Clore was the other new director 
elected. He is already a member of the board 
of directors of the Continental Casualty Com- 
pany and is prominently connected with many 
important financial interests in the Middle West, 
including membership on the board of directors 
of the Continental National Bank and Trust 
Company. He is a member of the firm of Field, 
Glore & Company. 


Will Direct Sales Production Activities of 
Union Central 

Wendell F. Hanselman has been appointed di- 
rector of sales promotion for the Union Central 
Life Insurance Company, Cincinnati, and Paul 
G. Hommeyer as the new agency secretary of 
the company. Mr. Hanselman was formerly a 
newspaperman. He was graduated from the 
University of Michigan in 1923 and joined the 
Central Union in 1924 as editor of the agency 
publication and for the past two years he has 
been directing the advertising and direct mail 
promotion of the company. Mr. Hommeyer is 
the son of Vice-President Charles Hommeyer. 
He was graduated from Dartmouth College in 
1924 and came with the Central Union in Jan- 
uary, 1926, since which time he has been the 
head of the sales research division. 








ing 1928. Mr. Brooks also won the presidency 
of the Julian Price Club which is awarded to 
the agent with the best renewal record for the 
year. His record was 100 per cent. The Jef- 
ferson Standard now has in force through the 
Charlotte branch office more than $35,000,000 
life insurance and the office is giving service on 
12,925 policies. 
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SAN FRANCISCO 
RICHMOND 


NEW YORK 
MINNEAPOLIS 


Marsh & McLennan 
INSURANCE 


Fire Liability Marine 


175 W. Jackson Blvd., Chicago 


London Seattle Montreal 
Winnipeg Detroit Duluth 
Pittsburgh Cleveland Buffalo 
Phoenix: Columbus Portland 





EVERY YEAR A RECORD YEAR 











Year Income Assets _ Paid Policyholders Since Organization 
1909 $9,248.00 $5,683.00 $722.46 

1913 $234,570.00 $55,825.00 $320,985.43 
1917 758,923.85 $365,736.81 $1,307,881.83 
1921 $2,374,671.38 $1,499,846.33 $4,234,599.59 
1928 $2,891,,874.11 $1,722,207.46 $5,763,009.64 
1923 $3,337,492.14 $2,119,695.57 $7,385,699.08 
1924 §©=—- $3,855,894.05 $2,502,432.78 $9,000,482.67 


1925 $4,149,212.10 $3,233,262.12 $10,787,655.97 
1928 $4,561,500.50 $3,937,616.33 $12,747,722.65 
127 $5,218,078.52 $4,703,180.02 $15,074,208.65 


BUSINESS MEN’S 
ASSURANCE COMPANY 


W. T. Grant, President Kansas City, Mo. 
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AGENTS who can SELL as well as WRITE 


can always be given an interesting proposition, much ter- 
ritory still awaiting capable representatives. Your inquiries 
will have consideration. 


UNION MUTUAL LIFE INSURANCE CoO. 
PORTLAND, MAINE 




















SERVICE AND ITS REWARD 
By William T. Nash 


In this latest leaflet, Mr. Nash, well known and a writer on life insurance topics, in 
an interesting true story of the experience and success of a agent in a small town, shows the 
a ye Life Insurance as a — ords. 


example is the best spur to progress, and no man or woman can read “Service AND 
i yo without realizing that the life insurance profession offers limitless opportunites 
lor success. 


Every life insurance company should get a supply of this new leaflet comprising 16 pages of 
interesting reading, and cover, to distribute coats Sear and prospective agents. 


PRICES 
Single copy 15 cents 
i ee $5.00 1000 copies............. $65.00 
100 «ll RE PA CSI SR 39.00 le EP Phe .00 
—_  ilmimtie lant ER Re a Se $37.50 | AR ae eae ee ee $475.00 
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Newark, N. J. 
JANUARY Ist, 1929 
ASSETS 
pnmerenonnnes 2c foetal als wel ee Se ces be $ 509,991.55 
Mortgages, Stocks and Bonds (Market Value). 11,625,844.67 
IMIR i en 6 Sans a's sinc 114,291 .63 
EM So Ne aaa as ik wach banda, cietahe a 509,888 71 
Roemer PRAMEIIRU TE PUBOCTS o.oo ce ec tee 2,215,551 74 
$14,975,568 30 
LIABILITIES 
Pin bites Me enetie oo cc hace ci is ce ie os $ 4,735,189 .53 
SORMABNNS RIE fo ss ole debbie Sree iahe.s 6 0) 6 4,000,492 .55 
WANE OCIS BAD UMIUBES s, 6.5. 5 6is.x coe wes s «0s ace a's 733,207 . 87 
a 506,678.35 
a PES ee Leas els Sw ea $2,500,000 .00 
NE oe ee eee 2,500,000 .00 
SURPLUS TO POLICYHOLDERS........ 5,000,000 .00 
$ 14,975,568 .30 
OFFICERS 
C. W. FEIGENSPAN 
President 
E. C. FEIGENSPAN WINTON C. GARRISON WM. A. HERR 
Vice-President Vice-President & Treasurer Asst. Treas. & Comptroller 
W. VAN WINKLE WM. R. GRIFFIN THOS. A. SMITH JR. 
Vice-President & Gen. Mgr. Secretary Assistant Secretary 




















BUSINESS OF 1928 


Now Tnsuchiee a. oc... 60.5 .cieddacee $143,573,589 


Increase over 1927.............. 6,083,386 
Innuramce.in Foret... ..... ec cedies $1,113,810,563 
rere 90,547,161 


Representing over 63% of the New Business 


NEW ENGLAND MUTUAL LIFE INSURANCE COMPANY 
BOSTON, MASS. 
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FIRE INSURANCE 





INSTALMENT PREMIUMS 
DISCUSSED 





New Finance Company of New York 
State Agents Explained 





INTENSE INTEREST SHOWN 





Albert Dodge Gives Details of State Asso- 
ciation Service, Inc.—Plans Character- 
ized by Simplicity 

Instalment payment of insurance premiums 
was the leading topic of discussion at a re- 
gional meeting of suburban New York agents 
held at the Hotel Astor last week. The meet- 
ing was one of a series being held in the State 
by the New York State Association of Local 
Insurance Agents. Frank L. Gardner, of 
Poughkeepsie, acted as chairman. About 160 
agents were present. 

Among the speakers were: Ward McPher- 
son, Buffalo, chairman of the Association’s 
agency qualification committee; Albert Dodge, 
president of the State Association; Walter H. 
Bennett, secretary-counsel of the National As- 
sociation; G. T. Michelbacher, vice-president 
of the Great American Indemnity Company, and 
Samuel Macpeake, third deputy superintendent 
of insurance for New York. 

President Dodge outlined the plan of the 
New York association to form a corporation 
to be known as State Association Service, Inc., 
which will be owned and controlled by the As- 
sociation, and will perform the function of a 
financing company for the use of agent mem- 
bers. In his talk Mr. Dodge outlined the plans 
as they have progressed to date. His descrip- 
tion follows: 


This condition seems to have been brought 
about primarily by the action of a certain insur- 
ance company which announced its withdrawal 
from the Bureau and the embarking upon an 
instalment plan for the payment of automobile 
premiums. This company as you know oper- 
ates almost entirely on the branch office system 
and, therefore, is in a better position to carry 
forward to a successful conclusion the plan as 
contemplated better than one operated on an 
agency basis. 

Your officers were forced to the conclusion 
that it is absolutely necessary that some steps 
be taken to meet this condition by the agents 
themselves if we are to maintain the present 
operation of the agency system of representation 
as endorsed by practically all of the companies 
operating in casualty lines. 

This action was fraught with so much im- 
portance that your executive committee carried 
on a very exhaustive and extensive investigation 
regarding it and after thorough study of the 
subject recommended to the board of directors 
of the State Association that some steps be taken 
to meet this condition in the way of the forma- 
tion of a corporation for financing instalment 
payments of insurance premiums by assureds. 
This matter was considered at a meeting of 
your board of directors at Syracuse, N. Y., on 
January 12, 1929, and the following resolution 
was adopted: 

Whereas, the situation confronting local 





agents of this State association relative to the 
instalment payments of insurance premium, is a 
matter affecting the insurance agents of the 
entire nation, and believing it to be for the best 
interest of all the local agents of this nation, 
and our loyal American Agency companies; 
therefor be it resolved. 

First—We favor the formation of a cor- 
poration for financing the instalment payments 
of insurance premiums by assureds. 

Second.—That the control of such corpora- 
tion should be vested in a voting stock trusteed 
with the successive administration of the New 
York State Association of Local Agents, Inc., 
or such persons as the board of directors may 
designate. 

Third.—That the ownership of stock in such 
corporation should be confined and its service 
available only to members of the New York 
State Association of Local Agents, Inc. 

Fourth.—That the formation of such corpora- 
tion be referred to the executive committee with 
full power. 

This resolution was adopted only after very 
thorough discussion before the board there be- 
ing a full attendance with only two absentees. 
Your executive committee met immediately after 
and appointed a sub-committee consisting of 
Frank L. Gardner of Poughkeepsie, J. W. Rose 
of Buffalo and your president, to proceed imme- 
diately to carry out the provisions of the reso- 
lutions. 

Briefly, the plan as far as it is developed, is 
as follows: 

1. The corporation to be called “State As- 
sociation Service, Inc.,” and to be owned, con- 
trolled and operated by members of the New 
York State Association of Local Agents, Inc. 

2. An assured desiring to pay premiums by 
the month pays the first instalment note agree- 
ing to pay subsequent instalments including a 
small service charge when due. 

3. The first instalment and instalment note 
together with the policy or policies as collateral 
is sent to the Service Corporation, the insured 
being given some form of certificate as evi- 
dence that the insurance is issued and in force. 

4. Subsequent instalments, including monthly 
service charge, to be paid by the assured direct 
to the Service Corporation, thus relieving the 
agent, solicitor or broker of the work and re- 
sponsibility of making collections. 

5. Sixty days after date of policy the Ser- 
vice Corporation pays the full premium to the 
agent. The agent thereby receives the full pre- 
mium in ample time to make settlement with his 
company and he and his solicitor or broker re- 
ceive their full commissions without being re- 
quired to wait for payment of subsequent in- 
stalments. 

6. If any subsequent instalment is not paid 
when due, the Service Corporation after giving 
due notice to the assured will, of course, return 
policy to agent for short rate cancellation. 

Some of the many advantages of this plan 
are obvious. 

1. The assured is given the opportunity to 
pay premiums in instalments but member agents 
receive full premiums in cash sixty days after 
date of policy. 

2. The plan will eliminate our worries in 
the collection of our slow-paying accounts. 

3. No company branch office is brought into 
direct contact with your client, instalment pre- 
miums being paid direct to your own Service 
Corporation, owned and operated by members 
of this Association. 

4. Member agents will be in a position to 

(Concluded on page 18) 
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NEW SET-UP OF METRO= 
POLITAN FIRE 





German Interests Buy Into Corroon & 
Reynolds Company 





MAX KOEPCKE MADE CHAIRMAN 





Management to Be Continued—Company 
Gets Additional Funds—New Directors 
Elected 

Max Koepcke, general manager, Assecuranz- 
Union of 1865, of Hamburg, Germany, one of 
the oldest and most prominent companies in 
Germany has just completed an arrangement 
by the purchase, on behalf of his company, of 
a substantial interest in the stock of the Metro- 
politan Fire Insurance Company of New York, 
which was organized some time ago by Corroon 
& Reynolds, Inc., and which has been confining 
its operations since organization to a conserva- 
tive business on special classes of preferred 
risks. 

Assecuranz-Union has invested a substantial 
sum in the Metropolitan, all of which has been 
placed in the surplus and voluntary reserve ac- 
counts of the company. This is the first move 
made by German insurance capital to re-enter 
the U. S. A. in the direct fire underwriting 
field. 

The financial statement of the company at 
December 31, after giving effect to additional 
funds paid into the company’s treasury since that 
date, will show approximately as follows: Cap- 
ital, $200,000; surplus and voluntary reserve for 
contingencies and development, $600,000; as- 
sets, between $900,000 and $1,000,000. 

Corroon and Reynolds, Inc., will retain thier 
interest in the company and will act as manager 
under a long term contract. The Metropolitan 
will be associated with the following companies 
now operating under the same management and 
will enjoy the full reinsurance facilities and 
service of the organization: American Equitable 
Assurance Company of New York; Knicker- 
bocker Insurance Company of New York; New 
York Fire Insurance Company (1832) ; Brook- 
lyn Fire Insurance Company; Merchants & 
Manufacturers Fire Insurance Company (New- 
ark, N. J., 1849); Bronx Fire Insurance Com- 
pany; Long Island Fire Insurance Company ; 
Republic Fire Insurance Company (Pittsburgh, 
1871) ; Globe Insurance Company of America 
(Pittsburgh, 1862); Sylvania Insurance Com- 
pany (Philadelphia) ; and Jefferson Fire Insur- 
ance Company, Newark, N. J. 

The assets of this group of companies, at 
December 31 were approximately $45,000.000, 
and it had net resources approximating $30,000,- 
000. It is the intention of the owners of the 
Metropolitan to increase the capital from time 
to time as the business grows. 

The following officers have been elected: Max 
Koepcke, chairman of the board; R. A. Cor- 
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NOW ISSUED IN ONE VOLUME 


SUNDERLIN ON FIRE INSURANCE 


By Charles A. Sunderlin, A. B., LL. B, 
of the Los Angeles Bar 


Secretary and General Counsel of the Insurance Institute of Southern California 


Sunderlin’s Complete Educational Course in Fire Insurance 
Embracing 40 Lectures and a Copious Topical Index 
Can now be obtained bound in 


ONE VOLUME 
at the reduced price of 
$12.50 
Bound in buckram, with stiff cover, or in flexible imitation black leather 


This affords a great opportunity for those interested 
in fire insurance to obtain 


A VALUABLE, UP-TO-DATE TEXT AND REFERENCE BOOK 
AT A LOW PRICE 


These Lectures deal with the following general subjects: 


1—The Policy Contract—General 
2—Insurable Interest 
3—Public Relations 
4—State Regulation or The Police Power 
5—Cooperation and State Supervision 
6—Co-Insurance . 
7—Valued Policies’. 
8—Professionalizing the Fire Insurance Busi- 
ness 
9—Construction and Operation of the Policy- 
Contract 

10—The Fire Insurance Rate 

11—Fire Insurance Reserve 

12—Agency and Brokerage 

13—Premiums 

14—Fire Prevention 

15—Waiver and Estoppel 

16—Coverage 

17—Misrepresentations 

18—Warranties 

19—Matters Voiding Policy 

20—Matters Suspending Insurance 

21—Chattel Mortgage Clause 


22—Fall of Building Clause 

23—Negligence 

24—Cancellation 

25—Risks and Causes of -Losses 

26—Requirements in Case of Loss 

27—-Ascertainment and Amount of Loss—Ap- 

praisal ' 
28—Options of Company in Case of Loss 
29—Apportionment of Loss—Pro Rata Lia- 
bility 

30—Loss—When Payable—Non-Waiver by Ap= 
praisal or Examination 

31—Adjustments 

32—Subrogation 

33—Insurer’s Liability 

34—-Mortgagee Interests 

35—Earthquake Clauses 

36—Use and Occupancy—Profits and Com- 
missions—Rents and Leaseholds 

37—Floating, Excess and General Cover Con- 
tracts 

38—Miscellaneous Forms 

39—Endorsements 

40—Reinsurance 


The broad scope ot the Lectures, indicated by the above titles, renders them of incalculable value, as 
both text and reference works, to both men actively engaged in the fire insurance business and those con- 


templating entering it. 


It will be found of genuine service by executives, underwriters, adjusters, general, 


special and local agents; insurance brokers, lawyers and the public. ; 
In Sunderlin’s Lectures are answers to thousands of practical, every-day fire insurance questions, as 
determined by the courts. The user of these Lectures can fit himself the better for the intelligent handling 


of his business. 


TAKE ADVANTAGE OF THE LOWERED PRICE—DO IT TODAY! 


The 40 Lectures and Index, complete in one volume 
In Buckram binding 


Price, $12.50 
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roon, president; J. F. Corroon, W. J. Reynolds 
and J. A. Campbell, vice-presidents and sere- 
taries. 

The following will act as directors: Max 
Koepcke, general manager, Assecuranz-Union, 
Hamburg; Robert Van Iderstine, president, 
Guardian Fire Assurance Corporation of New 
York; G. F. Beal, vice-president, J. Henry 
Schroder Banking Corporation, New York; 
Ludwig Bendix, banker, New York; Lyman A. 
Spalding, attorney, New York; Wendell P. 
Barker, attorney, New York; H. Murray 
Jacoby, capitalist, New York; W. L. Ball, at- 
torney, New York; W. Wallace Lyon, banker, 
New York; H. I. Brown, president, Liberty 
Bell Insurance Company, Philadelphia, Penna. ; 
R. A. Corroon, president, Corroon & Reynolds, 
Inc., New York; J. F. Corroon, president, R. 
A. Corroon & Co., Inc., New York, and W. 
J. Reynolds, vice-president, Corroon & Rey- 
nolds, Inc., New York. 


HUDSON ELECTIONS 
M. J. Zaengle Made Vice-President and 
Secretary 


J. M. Wennstrom, United States manager of 
the Svea Fire and Life Insurance Company, 
was re-elected president of the Hudson Insur- 
ance Company of New York at the meeting 
of the board of directors held Monday. F. L. 
Stabler was re-elected vice-president and M. J. 
Zaengle, secretary, was also elected a vice-presi- 
dent. H. N. Morgan was re-elected secretary 
and Walter Bachman and F. B. Clarke were 
elected secretaries. The new vice-president, Mr. 
Zaengle, has been with the Svea and the Hud- 
son for nearly 10 years. He started as an 
examiner for the Eastern States and was 
elected assistant secretary of the Hudson in 
1921 and secretary in 1926. Before joining these 
companies he had been engaged in fire insur- 
ance business for practically 17 years, starting 
with the Hamburg-Bremen in 1902. In 1915 
he was transferred to the Nord Deutsche. He 
joined the United States Army in 1918. He 
was also in the New York branch of the Alien 
Property Custodian’s department. Mr. Zaengle 
was president of the Examining Underwriters 
Association for two years, 1923-1925. 

Mr. Morgan has been connected with the 
Svea for 25 years and with the Hudson since 
its organization. In his position as secretary he 
is in charge of the accounts and financial de- 
partments and acts as secretary to the board 
of directors of the Hudson. Mr. Bachman has 
been with the organization for 16 years and 
for the same time has been State agent in East- 
ern Pennsylvania and some additional terri- 
tory. He will continue to make his headquar- 
ters at Wilkes-Barre. Mr. Clarke has been 
executive State agent for Georgia, Florida, 
Alabama, Mississippi and Louisiana, and will 
continue to exercise jurisdiction over this ter- 
ritory from his office in Atlanta. 


—The South Danvers Mutual Fire Insurance Com- 
pany of Concord, Mass., is to be absorbed by the 
Middlesex Mutual Fire Insurance Company, Con- 
cord. The companies have been closely allied for the 
past fifteen years. 


HEADS CHICAGO BOARD 


Fred J. Sauter Elected at Annual 
Meeting 








MEMBERSHIP OVER 6500 





Glenn Griswold a Speaker at Past Presi- 
dents’ Dinner 


Cuicaoo, Inx., Jan. 30.—Fred J. Sauter, Cook 
County manager for the A®tna Fire and several 
other large companies, was elected president of 
the Chicago Board of Underwriters last Thurs- 
day at the annual meeting. He succeeds Au- 
gust Torpe, Jr., who had been president during 
the turbulent times incident to the agreement 
on and adoption of the new commission schedule 
which now is in effect, who leaves to Mr. 
Sauter the task of having those rules enforced 
by all classes of agents. 

James M. Newburger, chairman of the board 
of the Illinois Association of Insurance Agents 
and former president of that organization, was 
elected vice-president and A. W. Jenkisson, of 
the Northern Assurance of London, was re- 
elected treasurer. 

Mr. Torpe was presented with a grand- 
father’s clock by James I. Naghten, past presi- 
dent, on behalf of the board. 

A. F. Powrie, Charles Buresh and Charles 
McCabe were elected to the executive commit- 
tee, while Mr. Torpe was elected to the patrol 
committee together with the re-election of S. 
H. Quackenbush. 

At the meeting of the executive committee 
prior to the annual meeting, Charles R. Gilbert 
and Bradford Gill, operating as Gilbert & Gill, 
Inc., and James L. Kanaly and Ivo W. Buddeke, 
operating as Kanaly, Buddeke & Co.. were 
elected class-one members. Harry M. Zimmer 
was elected to membership to succeed A. F. Pot- 
ter, resigned. 

The report of Alex. M. Blumenthal, secre- 
tary, shows that the board on January 1 had a 
total membership of 6591 divided as follows: 
Honorary, 4; class one, 327, of which 163 are 
voting members; class two, 4012; class three, 
1875; class four, 692 and class five 199. This 
was a decrease in the total membership of 260. 

Immediately preceding the annual meeting, 
the board gave its annual complimentary lunch- 
eon to its past presidents at which Glenn Gris- 
wold, editor of the Chicago Journal of Com- 
merce, was the speaker. 

Mr. Griswold complimented the board for 
adopting its new schedule of commissions and 
working rules and declared that the event 
should be made the basis for a worthwhile cam- 
paign for public good will. He asserted that it 
is regrettable that the public does not know of 
the event and described it as really “insuring 
insurance.” 

Mr. Griswold described several divisions of 
business such as public utilities and the rail- 
roads which had felt the sting of public antag- 
onism and suggested that fire insurance in Chi- 
cago was on the brink and just about to teeter 
over into public misunderstanding when the new 
rules were adopted. 
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E. U. RICHARDS MADE VICE- 
PRESIDENT 
Joins Recording and Statistical Bureau at 
New York 

E. U. Richards, who resigned from Reming- 
ton-Rand Business Service, Inc., January 15, 
has joined the Recording & Statistical Bureau, 
Inc., New York, as a vice-president and direc- 
tor. 

Mr. Richards’ protracted service in the insur- 
ance field has resulted in a country-wide ac- 
quaintance among insurance officials. A chron- 
ological listing of his various insurance con- 
nections is as follows: assistant manager of 
Ohio Inspection Bureau, Continental Insurance ; 
secretary of Eastern Union; assistant general 
manager of National Board of Fire Under- 
writers; general manager of National Auto- 
mobile Underwriters; vice-president and later 
president of the Ohio Valley Publishing Co.; 
manager D. and F. Publishing Corporation; 
assistant manager Library Bureau Division, 
Remington-Rand, Inc. 

The Recording & Statistical Bureau, Inc., 
Mr. Richards’ new connection, started opera- 
tions about June 1 of last year, and already 
numbers among its clients upwards of one hun- 
dred insurance companies, besides many na- 
tionally known commercial organizations. 


Etna Fire Has Good Year 

An increase of $638,706 in the net premiums 
written by the AZtna (Fire) Insurance Com- 
pany, Hartford, brought the total premium in- 
come for last year up to $26,840,696, while loss 
payments amounted to $14,181,993. The com- 
pany closed the year with $59,665,903 of assets 
—an increase of over $6,000,000—and its net 
surplus increased by $2,754,232 to the sum of 
$17,442,039, after $500,000 had been added to 
the company’s conflagration reserve and $1,- 
000,000 added to reserve for contingencies. The 
capital was increased in 1928 from $5,000,000 
to $7,500,000. The surplus to policyholders, in- 
cluding contingent and conflagration reserves, 
is, therefore, $28,942,039. 

The World Fire and Marine Insurance Com- 
pany reports net premiums written last year $1,- 
192,593; an unearned premium reserve of $1,- 
160,211; assets of $3,314,193, and a net surplus 
of $868,266. 


G. C. House Heads Providence Washington 


G. C. House, senior vice-president of the 
Providence Washington Insurance Company and 
the Anchor Insurance Company of Providence, 
was elected president and a director of each 
company to succeed the late Charles D. Dunlop 
at a meeting of the stockholders and directors 
on Tuesday. Mr. House has been for many 
years connected with the Providence Washing- 
ton and was for some time marine secretary 
and later marine vice-president. He was elected 
vice-president seven years ago. He acted as 
chief executive of the company during the ex- 
tended period that Mr. Dunlop was ill and since 
his death. 
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ACQUIRE IOWA NATIONAL 


New York Bankers Get Des Moines 
Company 








OPERATIONS TO BE EXTENDED 





Present Headquarters and Officers to Be 
Retained—New Directors Elected 

Des Mornes, Iowa, January 28.—McMurray, 
Hill & Co., investment bankers of Des Moines, 
have acquired control of the Iowa National 
Fire Insurance Company of this city for their 
associates, P. W. Chapman & Co. of New York 
and Chicago. 

Announcement of the transaction was made 
Wednesday by Luther L. Hill, president of 


McMurray, Hill & Co., who made public plans 
for the enlargement of the fire insurance com- 
pany into a national institution. 

Mr. Hill said that the location of the com- 
pany will remain in Des Moines and in the 
present home office on the seventh floor of the 
Insurance Exchange Building. 

Extensive additions to the directory board 
of the company were made Wednesday noon at 
the annual meeting of the stockholders. The 
seven new members of the board of twenty-one 
directors were announced by Mr. Hill as fol- 
lows: 

Luther L. Hill, D. J. McMurray, W. E. Mat- 
hews and H. O. Parsons, all connected with 
the firm of McMurray, Hill & Co.; H. O. Par- 
sons, Des Moines; John R. Cochran, Chicago 








i 





AO Ee Bids rR Le write a fair 
contract, to construe it liber- 
ally in favor of the assured 
and to take its agents and 
brokers into full fellowship 
in the high privilege of 
serving the insuring public 
adequately, honestly and 
economically, is the creed 
of the Occidental Insurance 
Company, as it always has 
been of the Fireman’s Fund 
and the Home Fire 
and Marine 
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member of the law firm of Knapp & Campbell; 
Frank H. Ellis, member of P. W. Chapman & 
Co., and Earl Mills, Des Moines attorney and 
member of the firm of Parsons & Mills. 

In addition, there were seven directors elected 
to fill vacancies caused by the resignation of 
former board members. The new directors are: 
O. M. Oleson, Fort Dodge; Gerald A. Jewett; 
Paul Hewitt; Fred Little, C. M. Spencer; J. 
M. Parsons and S. M. Lorenz, all of Des 
Moines. 


Instalment Premiums Discussed 
(Concluded from page 15) 


pay full commissions to solicitors and brokers 
sixty days after date of policy. 

The work of incorporating the Finance Cor- 
poration is proceeding as rapidly as possible and 
it is hoped to have the plan in full working 
order by the middle of February so as to be 
available to those members of our Association 
who will require it to handle their spring auto- 
mobile business. ' 

Your officers and directors feel that this will 
be the greatest service to its members that the 
New York State Association has ever under- 
taken. However, if the plan is to succeed it must 
have members’ full co-operation. Those of us 
who can do so must purchase a limited amount 
of stock in the Service Corporation to provide 
working capital. It has been suggested that 
the amount of stock that any one member may 
buy be limited to $500 in order to have it widely 
distributed. Some members will want no more 
than $100, others perhaps only $200 but all of 
us should subscribe for some amount when the 
time comes. We shall endeavor of course to 
make certain that those who purchase stock in 
the corporation will receive a fair return upon 
their investment. But the service will be avail- 
able to all members of the Association whether 
they take stock or not. 
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TREATY and FACULTATIVE 
FIRE RE-INSURANCE 


JANUARY, 1928 
Capital and Surplus, $1,324,348.38 
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Indiana Insurance Day 
(Concluded from page 3) 
Company, treasurer, and Joseph G. Ward, In- 
dianapolis, secretary. 

A long list of directors was named, the direct- 
ors being divided into groups, including life, 
fire, casualty, local agents, attorneys and fra- 
ternal. 


The resolution on accident prevention pro- 
vided that the president of the Federation ap- 
point a permanent committee to make a thor- 
ough study and publicly advocate all measures 
that will tend to prevent accidents and promote 
safety. The resolution asks that the commit- 
tee concern itself with the entire field of acci- 
dents and accident prevention and that recom- 
mendations be made by the committee to the 
public for diminishing the annual loss of life 
and property resulting from accidents. 

A second committee would devote itself to a 
thorough investigation of the increasing per- 
plexing traffic problem in all its angles and co- 
operate with all public and private agents for 
clarification of this problem. 

The Federation went on record as being op- 
posed to the “state or Nation entering into the 
insurance business except in time of war as to 
soldiers, sailors and marines.” Opposition to 
compulsory automobile liability insurance laws 
also was voiced by the organization in a reso- 
lution, not because of any selfish reasons, “but 
because such legislation is contrary to the funda- 
mental principles of our country and therefore 
ultimately contrary to the public welfare.” 

Another resolution provided that the office 
of the federation secretary become a clearing 
house for insurance information. 

“The day of the insurance grafter has passed. 
To-day no reputable insurance agent will at- 
tempt to sell a prospect insurance he does not 
need,” declared Clyde B. Smith of Lansing, 
Mich., chairman of the executive committee of 
the National Association of Insurance Agents. 
He spoke on “Organization.” 

“Newspapers and newspaper advertising play 
an important part in the insurance business. 
Only recently the National Board of Fire Un- 
derwriters launched a national advertising cam- 
paign in daily papers throughout the United 
States, with excellent results,’ the speaker said. 

Mr. Smith made a plea for closer co-opera- 
tion between the agents and the companies they 
represent. The work of the national associa- 
tion was outlined by the speaker. 

“We do not have to apologize for being in- 
surance agents. Our business is one of the 
largest in the Nation,” he said. He pointed out 
that the combined assets of insurance companies 
last year were $17,500,000,000. He advocated 
a reduction in taxes levied against insurance 
companies declaring that 5 cents of every insur- 
ance dollar goes to national, State and local 
tax agencies. 

“When both sides meet,” was the subject of 
an address by John A. Reynolds, vice-president 
of the Union Trust Company of Detroit, Mich., 
at the afternoon session. 

The part played by trust companies acting 
for beneficiaries of the deceased policyholder 


was detailed by the speaker. He declared that 
such companies invest the money wisely and 
with a great deal of care. 

A luncheon given by the Homecomers pre- 
ceded the afternoon session. ‘The Homecomers 
is an organization of former Indiana insurance 
men who now live in other States. Mayor L. 
E. Clack of Indianapolis gave the address of 
welcome. Howe S. Landers, retiring ‘president 
of the Federation and Charles N. Gorham of 
Rockford, Ill, spoke. Music was provided by 
an orchestra. 

The morning was devoted to group meetings. 
F. Joan Little of Detroit spoke on “Income In- 
surance” at a session for life insurance agents. 
“Business Life Insurance” was the subject of 
an address by Nathaniel H. Seefurth of New 
York city at the same meeting, and Lester O. 
Schreiber of Peoria, Ill, spoke on “Painting 
Pictures.” 

Fire, casualty and surety agents were ad- 
dressed by Hale Anderson of New York city, 
Milton H. Grannatt also of New York city and 
F. P. Stanley of Glens Falls, N. Y. Mr. An- 
derson spoke on “Bonding Business,” Mr. Gran- 
natt discussed “Special Fire Coverage” and Mr. 
Stanley delivered an address on “Selling Versus 
Peddling.” 


Fidelity and Guaranty Fire 

Battimore, Mp., January 25.—The United 
States Fidelity and Guaranty Fire Corporation 
has changed its name to the Fidelity and Guar- 
anty Fire Corporation, according to a state- 
ment of F. A. Gantert, vice-president. There 
had been some controversy between the United 
States Fidelity and Guaranty Fire Corporation 
and the United States Fire Insurance Company 
due to the similarity of the names, and the 
United States Fire Insurance Company threat- 
ened suit, but nothing ever came of it, and the 
decision to change the name of the company 
was reached at a meeting held here yesterday, 
when a majority of the board decided in favor 
of a shorter name. 


T. E. Braniff Gets County Fire 


The County Fire Insurance Company of 
Philadelphia, recently acquired by the Great 
American Group, has named the T. E. Braniff 
Company as general agents for the States of 
Oklahoma and Kansas. The company has here- 
tofore been doing a limtied business in these 
States but under the new arrangement an aggres- 
sive development is anticipated. 














Richard Lord, President 








INTER-OCEAN REINSURANCE COMPANY 


CEDAR RAPIDS, IOWA 


Condition December 31, 1928 


ASSETS 


Bonds (market valute)... <0. 0.050 occ culele s . os cs won SMe a 


Capitel..:....... 3522p 
Sete So easis ss Sees ee ee 


Policyholders’ surplus.......... 


‘Total. 5 AAS oo caine 5% 


Roy E. Curray, Secretary 











Fiest moiitgage loQWBls. 0c 35592. cs cai. - so ee 948,100.00 
Stocks (market valle). 652956 $045 ces cs Sa 26,091.25 
Accrued Daberent .. 5s iat oie ii we Rk, be ES 72,959.18 
Due from insurance companies................... 216,801 . 07 
Rébal Guteee. .. . . - icstialietets a tks oa cs ee 111,770.20 
Cas im eetks. . ..6:.:-S heads bested foe 189,750.58 
Gna ted agsets. 2s veneie Ss es eee $3,261,107 .51 
LIABILITIES 
Unearned, premium) oi iip 54s eats Ov en eas $1,548,847 .91 
Reserve: fot 1osees ioc sie biteha sod bs oie oe 184,423 . 26 
Reserve S06 tee ecis cigs ce ee 64,954.97 
Funds held wider tréaties.33.0... oo. dee 28,635.25 
ATi othe Habititioss. Jo ote ck. . 2 See 51,610.79 
Volamtary neservess is 9.03 ois es cn és we 50,000.00 





$1,928,472.18 


ee $500,000.00 
tare ys 832,635.33 





As iie'sacdin xe hea Ae 





Ee oe $3,261,107 .51 
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TWENTIETH ANNUAL STATEMENT OF THE 


GEORGIA CASUALTY COMPANY 


ATLANTA, GA. 


Harry C. Mitchell, President 
December 31, 1928 





ASSETS 

NN ores orale wue Av iaiinw 6 alas $43,682.25 
First Mortgage Loans................ 332,015.77 
ee a ae 502,316.87 
Bonds—Market Value............... 1,385,020. 00 
Stocks—Market Value............... 436,025.00 
Cash on hand and in bank............ 269,426.96 

Uncollected Premiums 
less than 90 days due.............. 531,887 . 54 
Acosmed Titerest.. 2... ee 21,011.96 
Cinch, \ ok... res 1,796.02 
TOTAL ASSETS.............. $3,523,182 .37 


LIABILITIES 
Reserve for Losses and Claims........ 766,764.39 
Reserve for Unearned Premiums...... 926,663.72 
Reserve for Commissions............. 126,545.45 
Reserve for Taxes and Expenses....... 49,749.86 





$1,869,723 .42 





ee ere ore $750,000.00 
ee rT 903,458.95 1,653,458. 95 
TOTAL LIABILITIES........ $3,523,182. 37 


We have audited the books and accounts of the Georgia Casualty Company for the year 1928 and hereby certify 
that the financial condition as of December 31, 1928, as given in above statement is correct. 


(Signed) JOSEPH FROGGATT & CoO., Inc. 
Public Accountants & Auditors, 
NEw YorK CIrTy. 




















“Say, there’s a laugh. Look at that auto salesman wasting time 
explaining the new straight eight to Joe Jenks.” 

“The laugh’s on you. Jenks is buying that car. Since he’s been 
selling Perfect Protection for Reliance Life he has a substantial 
income and financial independence,” 
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“IT’S A GOOD POLICY” 


MORE NEW POLICIES 


Retirement Income Policies 


(income to the insured) 


LOW COST PREFERRED RISK 
POLICY 


NEW OWNERSHIP, BENEFICIARY and 
ASSIGNMENT PROVISIONS 


clearly define contractual rights 
of all parties interested 


COMPLETELY REVISED 
PLAIN ENGLISH POLICY FORMS 


that will particularly appeal to the conscientious 
life underwriter 


WRITE FOR INFORMATION 


Philadelphia Life Insurance Co. 


111 North Broad Street, Philadelphia | 
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Casualty, Surety and Miscellaneous 








INSTALMENT PLAN FOR 
AUTO PREMIUMS 





Equitable Casualty and Surety In- 
augurated System in July, 1928 





JOHN L. MEE’S COMMENTS 





Company Makes No Finance Charge— 
Regular Premium Collections Un- 
touched 
That the public is instalment-plan minded 
cannot be denied. Pianos, motor vehicles, 
radios and countless other articles are sold on 
the instalment plan of purchase and that this 
plan should come to be applied to automobile 
insurance was almost a necessary evolution. 
Probably the first introduction of the instal- 
ment plan as applied to the payment of auto- 
mobile insurance premiums was made by the 
Equitable Casualty and Surety Company, New 
York, early in July, 1928. Since then, other in- 
surance companies have given serious considera- 
tion to the idea and the Travelers Insurance 
Company of Hartford inaugurated the system 
on a nation-wide scale during January of this 

year. 

As originated by the Equitable Casualty and 
Surety and conducted by that company in all 
States in which it operates, the plan differs 
somewhat from that of the Travelers. The 
Travelers plan provides for equal monthly pay- 
ments with a charge of twenty-five cents addi- 
tional on each, and the collection by the com- 
pany of all premiums after the first. 

The plan of the Equitable Casualty and 
Surety stipulates an initial down payment of 
40 per cent of the premium on automobile risks, 
followed by three quarterly 20 per cent pay- 
ments. The company makes no finance charge 
and does not interfere with the regular col- 
lection of premiums by brokers or others. 

Executive Vice-President John L. Mee, of 
the Equitable Casualty and Surety, discussed 
his company’s plan recently and said: 


The plan, as operated by our company is op- 
tional. The insured may elect to pay the entire 
premiums for insurance on his car at one time 
or he may choose the instalment system which 
the company has made available to him. Agents 
of the company, and brokers, find the plan of 
very real assistance to them in meeting the needs 
of their clients and there is no doubt but that 
the plan has made possible the insurance of 
many cars which otherwise would be uninsured. 
In this way it has functioned to reduce mate- 
rially the clamor for compulsory automobile in- 
surance laws. 


Maryland Casualty Promotes James H. 
Patton 
F. Highlands Burns, president of the Mary- 
land Casualty Company, Baltimore, has an- 
nounced the election of James H. Patton as 
vice-president in addition to the post of treas- 
urer which he now holds. 


AUTO COMMISSION SCALE 
ON GRID 





Withdrawal of Casualty Companies 
from Collision Lines Foreseen 





DIFFICULTY WITH FIRE COMPANIES 
CAUSES DISCUSSION 





E. A. U. Schedule to Be 20 Per Cent on 
Property Damage and 25 Per Cent 
on Collision 
The series of conferences between commit- 
tees of the Association of Casualty and Surety 
Executives, the Eastern Automobile Under- 
writers Conference and representatives of the 
Casualty Acquisition Cost Conference are more 
than apt to have a definite effect upon the fu- 
ture handing of automobile property damage 
and collision lines. In fact, many of the lead- 
ing stock company executives feel that the ulti- 
mate solution of the difficulties lies in having 
the fire insurance companies write all the auto 
collision business, while the casualty companies 

write all the property damage risks, 


The Eastern Automobile Underwriters Con- 
ference has definitely decided that its companies, 
probably from February 1 on, will pay 20 per 
cent commission to local agents on property 
damage business and 25 per cent commission on 
collision. According to Manager Lamont of 
that organization, “this puts the general agents 
of the casualty companies and the local agents 
of the fire insurance companies on a parity as 
regards collision business. It puts the local 
agents of fire companies and local agents of cas- 
ualty companies on a parity as regards prop- 
erty damage lines and it gives the casualty gen- 
eral agent a 5 per cent ‘edge’ on property dam- 
age.” There are very few fire general agents 
in Eastern territory and this commission sched- 
ule applies in the Eastern territory only. The 
fire insurance companies wrote more collision 
business, nation-wide, last year than did the 
casualty companies, but in the Eastern territory 
the volume written by each was about equal. In 
1927, in Eastern territory, the fire company 
members of the Eastern Automobile Under- 
writers Conference wrote about $4,322,000 in 
collision premiums, while the casualty com- 
panies wrote about $4,400,000 in the same sec- 
tion. The casualty companies, however, wrote 
more property damage than the fire companies. 

Casualty Acquisition Cost Conference rules 
allow 20 per cent on property damage and 20 
per cent on collision to local agents. The 
special committee of the Casualty and Surety 
Executives Association which met with the fire 
insurance men approved the 20/25 scale for 
property damage and collision respectively and 
now the Acquisition Cost Conference must 
devise some means either for direct approval of 
the plan or for some adjustment of it. 
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FORM SOUTHERN REINSUR= 
ANCE CORPORATION 





New St. Louis Concern Being 
Organized 





SOUTHERN SURETY MAN IS LEADER 





Lon W. Harlow, Company’s Local Man- 
ager, Heads Incorporators 

Sr. Louis, Mo., January 28.—Preliminary 
steps for the organization of a new insurance 
corporation to be known as the Southern Rein- 
surance Corporation, for the purpose of writing 
insurance on the joint stock plan, have been 
taken by a group of St. Louis insurance men 
headed by Lon W. Harlow, local manager for 
the Southern Surety Company in St. Louis. 

The new company plans to become surety on 
bonds or obligations of persons or corporations. 

In addition the new organization proposes to 
enter into contracts wholly or partially reinsur- 
ing this corporation against any loss arising 
from any risk which it may have undertaken, 
and like manner to reinsure or guarantee any 
other corporation, doing the same kind of busi- 
ness as this corporation, against loss arising 
from any risks undertaken or that may be un- 
dertaken, or may join such company in any 
such risk. 

Those interested in the new company are: 
L. W. Harlow, H. L. Edgar, A. B. McLean, 
Paul Hellweg, Guy S. Martin, John N. Denny, 
Edwin W. Nolte, G. W. Humcke, Robert E. 
Steel, Eugene C. Farrell, Wayne A. Lee, Gus 
H. Cotting and W. A. Vincent. 


Georgia Casualty Company Makes Strong 
Statement 

The annual statement of the Georgia Casu- 
alty Company, as of December 31, 1928, of 
which Harry C. Mitchell is president, shows 
an increase in assets of nearly $360,000, and 
an increase in net surplus of nearly $300,000, 
the capital likewise having been increased by 
$250,000. The company now reports assets of 
$3,523,182, with a surplus to policyholders of 
$1,653,459, including $750,000 capital. Among 
the larger items of the company’s resources 
are bonds valued at $1,385,020; stocks with a 
market value of $436,025; cash, $269,427; col- 
lateral loans, $502,317, and first mortgage loans, 
$332,016. The company’s unearned premium 
reserve now amounts to $926,664. President 
Mitchell is to be congratulated upon the strength 
shown by the company’s twentieth annual state- 
ment. 


General Casualty Announcement Expected 
It is rumored that important changes will 

shortly be announced with respect to the Gen- 

eral Casualty and Surety Company, Detroit. 
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American Re-Insurance Co. 


of Pennsylvania 


67 Wall Street New York, N. Y. 


Assets - - - -  $6,126,055.17 
Capital and Surplus - - 2,341,106.71 
Voluntary Catastrophe Reserve 500,000.00 
Reserves - - - 3,284,948.46 


RE-INSURANCE ONLY 
CASUALTY LINES 


Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 
Finaneclally Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 




















Central States Life 


Insurance Company 
St. Louis, Mo. 


Policies for All Ages 1 to 70 

Both Participating and Non Participating 

Children’s Policies with Beneficiary In- 
surance 

Disability and Double Indemnity 

Surgical and Dismemberment Benefits 

Special Monthly Premium Plan 

Nen Medical 

Standard and Sub-Standard 

Sales Planning Circularization 

Perseverance and Producers Clubs 

Special and Standard Policies 





AVAILABLE TERRITORY IN_ ARK., 
CALIF., COLO., FLA., IDA., IOWA, ILL., 
KAN., MO., MONT., MINN., NEBR., 
OKLA., N. M., S. D., TEX., UTAH, WYO. 











WRITE DIRECT TO HOME OFFICE 














Rewritten, Enlarged and Improved 


THE ADJUSTER’S MANUAL 


C. H. HARBAUGH, M. D. 


Expert Examiner and Adjuster 


UNIQUE AND INDISPENSABLE 


This widely known and used book now in its third edition has 
been recognized as the standard publication of its kind for 
twenty years, and is the only book giving in condensed and 
convenient form just the information reauired bv adiusters of 


ACCIDENT AND HEALTH CLAIMS 


Among the new articles in this edition are those upon 
IVY POISONING HERNIA 
CARBON MONOXIDE SEMILUNAR CARTILAGES 


POISONING SLEEPING SICKNESS 
WOOD ALCOHOL PROSTATE GLAND 
POISONING HYDROCELE 
SUNBURN ORCHITIS: 
GOITRE HEMORRHOIDS 
CANCER OF THE VINCENT’S ANGINA 
STOMACH 


In addition to the new articles, all the valuable features of this 
excellent work are retained. Other new sections added relate to 


DIVISIONS OF THE BODY and ORGANS OF THE BODY 


New paragraphs have been added to every article under 
Diseases, on 


PROGNOSIS and TOTAL DISABILITY IRRESPECTIVE 
OF HOUSE CONFINEMENT 


About 50 New Illustrations are Added to This Edition, 
and the Glossary of Medical Words and Terms 
contains many New Words and Definitions 


For convenience, The Adjuster’s Manual is divided into three 
sections, as follows: 


SECTION I—ACCIDENTS PROMINENT SIGNS AND 
INFORMATION SYMPTOMS 
PROMINENT SIGNS AND TOTAL DISABILITY AND 
SYMPTOMS HOUSE CONFINEMENT 
TOTAL DISABILITY BUT 
NON-HOUSE CONFINEMENT 


TOTAL DISABILITY 
PARTIAL DISABILITY 





PROGNOSIS TOTAL DISABILITY IRRE- 
ADJUSTMENT SPECTIVE OF HOUSE CON- 
EFFECTS PARTIAL DISABILITY 
SECTION II—DISEASES PROGNOSIS 
NAMES ADJUSTMENT 
INFORMATION EFFECTS 
SECTION II! 


This section takes up the different mineral and vegetable poisons 
that are taken intentionally or by mistake, giving a brief description 
of each drug, and considering the prominent signs and symptoms 
following the swallowing of different poisons, the length of time 
house confinement exists, the duration of total disability and partial 
disability, with advice on adjustment, and effects on the insurability 
of the individual after recovery is complete. 


THE ADJUSTER’s MANUAL is invaluable to those settling Acci- 
dent and Health Claims. 


Liberal discount on wholesale quantities 


THE SPECTATOR COMPANY 


INSURANCE EXCHANGE Publishers 135 WILLIAM STREET 
CHICAGO NEW YORK 
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WOULD AID AUTO AC- 
CIDENT VICTIMS 





Commission to Study Compensation 
Plan Is Suggested 





MEASURE INTRODUCED IN NEW YORK 





Democratic Assembly Leader Gives Views 
on Problem 


ALBANY, N. Y., January 28—Hon. Maurice 
Bloch, Democratic leader of the Assembly, has 
introduced a bill to create a temporary State 
commission consisting of two senators, three 
assemblymen and five gubernatorial appointees 
for the purpose of studying the possibility of 
introducing into New York a system of com- 
pensation for victims of automobile accidents 
which will be in line with the present compen- 
sation law in the Empire State. Of his bill, 
Assemblyman Bloch says: 

My measure provides for the creation of a 
temporary State commission to examine into 
the advisability of creating a system of auto- 
mobile compensation analogous to the provisions 
of the workmen’s compensation law. This is 
the same legislation that Governor Smith rec- 
omended last year. However, I believe that 
public sentiment in its favor has been so 
aroused that our lawmakers will not dare to 
kill it at the present session. 

Congested courts naturally lead to a delay 
in justice. And a delay in justice naturally 
most deeply affects those of our citizens in poor 
or even moderately comfortable circumstances. 
To a millionaire individual or a big corpora- 
tion delay in gaining one’s rights in courts is 
annoying, but not a real hardship. But to the 
“little fellow” the law’s procrastinations often 
entail actual suffgring. 

It is in the legislature’s power to remedy this 
condition. To accomplish two good deeds by 
one action—reduce the congestion of the courts 
and ensure a speedy settlement of the just claims 
of litigants, especially those to whom early pay- 
ment of their claims is of vital importance. 
Who can deny that these are worthwhile objec- 
tives? 


EDWARD BREEN HEADS MAYFLOW- 
ER’S CLAIM DIVISION 
Company to Write 25/50 Auto Liability 
for Rate on 10/20 
Samuel M. Hollander, chairman of the board 
of the Mayflower Fidelity and Casualty Insur- 
ance Company, Newark, has announced the ap- 
pointment of Edward Breen as superintendent 
of the claim department, effective on Monday 
of this week. Mr. Breen’s experience in cas- 
ualty claim work covers a period of over 20 
years. He has been with the Globe Indemnity, 
ZEtna Casualty and Commercial Casualty com- 
panies and is thoroughly familiar with claim 

settlement problems. 

At the same time, Vice-President and Gen- 
eral Manager F. E. B. Scott, of the Mayflower, 
has announced that, effective February 1, the 
company will write liability insurance on pleas- 
ure cars (excepting those included in schedules 
with commercial .cars) for limits of $25,000/- 
$50,000 at the same cost as the manual rate for 
$10,000/$20,000. Commenting to agents on this, 
Mr. Scott says: 


In other words, at the present time you ap- 
ply a factor of 120 to the manual rates for the 


basic limits of $5/10,000 to procure the rate for 
the higher limits of $10/20,000, which is a 20 
per cent increase. For limits of $25/50,000 you 
have. been using a factor of 136 per cent, or 36 
per cent increase over the manual rates for the 
basic limits. In the future, for pleasure cars, 
you may apply the 120 factor, or 20 per cent 
increase for the $25,000 first limit, $50.000, 
second limit of liability. 


National Surety’s Annual Dinner To=-night 

The annual dinner of the officers and depart- 
ment heads of the National Surety Company, 
New York Indemnity Company, National Ac- 
counting Company and National List, Inc., will 
he held this evening at the Waldorf-Astoria 
hotel, New York city. 
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MORE AUTO LIABILITY 
PROPOSALS 





Pennsylvania Gets Two Bills for 
Consideration 





ONE IS COMPULSORY 





Specifies No Driving License Without 
Financial Responsibilty Proof 

PHILADEDPHIA, PENNA., January 28.—Two 
bills designed to protect the public in the event 
of automobile accidents, practically similar in 
wording with the exception that one calls for 
limits of $1000 and $2000, while the other is for 
$2000 and $3000, have been introduced in the 
Pennsylvania Legislature and are said to have 
strong backing. 

One bill declares that no certificate of regis- 
tration shall be issued the owner of any motor 
vehicle unless he has first satisfied the Secre- 
tary of Highways that he is financially able “to 
respond in damages in the sum of at least $2000 
for any person or persons injured or killed in 
any one accident.” 

The bill gives the motorist several methods 
of establishing responsibility. 

1. By a policy of automobile liability and 
property damage insurance. The policy must 
provide a limit of liability exclusive of court 
costs and the expense of investigating and de- 
fending suits of at least $2000 for any one acci- 
dent. This section also contains a clause which 
gives the insurance company the right to sue 
and receive from the assured the sum of $100 
in the event of recovery upon the policy. 

2. By a bond with a surety company licensed 
to do business in the State, the bond to be for 
$5000 for each motor vehicle and the bond to 
run to the Commonwealth of Pennsylvania. 

3. By membership in an organization of own- 
ers of motor vehicles which gives him a policy 
covering him against loss from liability. This 
clause reads that any such corporation or asso- 
ciation shall be subject to annual examination 
by the Insurance Commissioner to ascertain its 
financial responsibility and solvency and that 
his decision shall be final. However, the clause 
goes on to say that the maintenance of a clear 
surplus of at least $25,000, above liabilities in- 
curred, of which $5000 in approved securities 
or cash shall be deposited and maintained with 
the Insurance Commissioner for the satisfaction 
of judgments, shall be considered sufficient to 
prove the organization’s solvency. 

4. By showing under oath to the Secretary 
of Highways his financial responsibility to re- 
spond in damages to the extent of at least $1000. 
H. J. Yates Becomes a Director of Concord 

Casualty and Surety 

The Concord Casualty & Surety Company, 
New York, has added H. J. Yates, president of 
the Consolidated Film Industries, Inc.; presi- 
dent of Setay Company, Inc., and a director of 
the Chelsea Exchange Bank, to its board of di- 
rectors. Mr. Yates is one of the outstanding 





figures in the motion picture world and his 
advent to the board of the company is a de- 
cided asset. 





Casualty, Surety, etc. 
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Model Auto Liability Measure 
(Concluded from page 3) 


vehicle liability policy or policies as defined in 
this act, which, at the date of said. certificate or 
certificates, is in full force and effect, and des- 
ignating therein by explicit description or by 
other appropriate reference all motor vehicles 
with respect to which coverage is granted by 
the policy certified to. The Commissioner shall 
not accept any certificate or certificates urless 
the same shall cover all motor vehicles regis- 
tered in the name of the person furnishing such 
proof. Additional certificates as aforesaid shall 
be required as a condition precedent to the reg- 
istration of any additional motor vehicle or 
motor vehicles in the name of such person re- 
quired to furnish proof as aforesaid. Said cer- 
tificate or certificates shall certify that the 
motor vehicle liability policy or policies therein 
cited shall not be canceled except upon ten days’ 
prior written notice thereof to the Commis- 
sioner (or officer aforesaid). 

Such proof may be the bond of a surety com- 
pany, duly authorized to do business within the 
State, or a bond with individual sureties, each 
owning unencumbered real estate approved by 
a judge of a court of record, which said bond 
shall be conditioned for the payment of the 
amounts specified in section 2 hereof, and shall 
not be cancellable except after ten days’ writ- 
ten notice to the Commissioner (or officer afore- 
said). Such bond shall constitute a lien in favor 
of the State upon the real estate of any surety, 
which lien shall exist in favor of any holder 
of any final judgment on account of damage to 
property over one hundred dollars ($100) in 
amount or injury to any person or persons 
caused by the operation of such person‘s motor 
vehicle, upon the filing of notice to that effect 
by the Commissioner (or officer,aforesaid) in 
the office of the clerk of court in the county or 
city or the proper officer in the State where 
such real estate shall be located. 

Such proof of ability to respond in damages 
may also be evidence presented to the Commis- 
sioner (or officer aforesaid) of a deposit by 
such person with the State treasurer (or city 
treasurer) of a sum of money or collateral, 
the amount of which money or collateral shall 
be eleven thousand dollars ($11,000). But the 


Commissioner (or officer aforesaid) shall not 
accept a deposit of money or collateral where 
any judgment or judgments, thereto recovered 
against such person as a result of damages aris- 
ing from the operation of any motor véhicle, 
shall not have been paid in full. The treasurer 
of the State (or city) shall accept any such de- 
posit and issue a receipt therefor. 

The commission (or officer aforesaid) shall 
be notified of the cancellation or expiration of 
any motor vehicle liability policy of insurance 
certified under the provisions of this act at least 
ten days before the effective date of such can- 
cellation or expiration. In the absence of such 
notice of cancellation or expiration said policy 
of insurance shall remain in full force and 
effect. Additional evidence of ability to re- 
spond in damages shall be furnished the Com- 
missioner (or officer aforesaid) at any time 
upon his demand. 

Such bond, money or collateral shall be held 
by the Commissioner (or treasurer as the case 
may be), to satisfy in accordance with the pro- 
visions of this act any execution issued against 
such person in any suit arising out of damage 
caused by the operation of any motor vehicle 
owned or operated by such person. Money or 
collateral so deposited shall not be subject to 
attachment or execution unless such attachment 
or execution shall arise out of a suit for dam- 
ages, including injury to property, and personal 
injury or death, as a result of the operation of 
a motor vehicle. If a final judgment rendered 
against the principal on the surety or real estate 
bond shall not be satisfied within thirty days 
after its rendition, the judgment creditor may, 
for his own use and benefit and at his sole ex- 
pense, bring an action in the name of the State 
against the company or persons executing such 
bond. 


New York Contractors to Hold Safety 
Meeting on February 5 

Final plans for a mass safety meeting on 
February 5, of contractors in the construction 
industry in New York were announced by Wil- 
liam G. Wheeler, executive secretary of the 
committee on Accident Prevention of the Build- 
ing Trades Employers Association, New York. 
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BURGLARY LINES NOT 
“IN THE RED”’ 


Pennsylvania Companies Showing 
Profit for That Class 








LOW LOSS RATIOS ON RESIDENCES 





Underwriters Do Not Feel Effect of News- 
paper Crime Wave 


PHILADELPHIA, PENNA., January 28.—Burg- 
lary insurance, not so very long ago a con- 
tinual source of worry to underwriters, is to- 
day one of the least worrisome of the lines, 
with the loss ratio on residence risks gratify- 
ingly low, say officials here. 

While newspaper accounts report crime waves 
in various large cities, notably in Philadelphia, 
the records of the companies do not bear out 
the reports and one is forced to the assumption 
that, if there is a crime wave, the victims are 
not carrying burglary insurance. 

There is only one dark spot in the situation 
—that is Kansas City. Those companies which 
are writing business there find that if they at- 
tempt to cut down on the volume, one big loss 
comes along and strikes them hard. If the 
companies attempt to prevent this situation by 
a large premium volume in Kansas City, they 
find the resulting situation even worse. 


However, there is a silver lining to this dark 
cloud. The Vigilants Committee is reported as 
rapidly cleaning up Kansas City and installing 
a new police department. Underwriters believe 
that conditions there will shortly change for the 
better. 

Chicago reported a large number of robberies 
during December and the first two weeks of Jan- 
uary, but underwriters declare that this is not 
abnormal but simply in keeping with conditions 
of numerous thefts around the Christmas holi- 
day season. The last fortnight or so has found 
conditions in Chicago very favorable. 

Philadelphia, which seemingly is having a 
crime wave, is, according to underwriters, the 
best of the big cities. One of the companies 
reports that it has just received its first open- 
stock loss in two years. The other companies 
have not been so fortunate, but their experi- 
ence has been exceedingly gratifying. 


E. V. MILLS JOINS PUBLIC CASUALTY 


Resigns as Secretary-Treasurer of Con- 
stitution Indemnity 


Edward V. Mills, secretary-treasurer of the 
Constitution Indemnity Company of Philadel- 
phia, has resigned effective February 1, to join 
the Public Indemnity Insurance Company, the 
new casualty and surety associate of the Public 
Fire Insurance Company of Newark, N. j. 
now being organized. 

He will occupy a high executive position, de- 
tails of which will be announced later. 

Mr. Mills has been identified with insurance 
for the past sixteen years and is an intimate 
friend of A. L. Johnston, general manager of 
the new Public Indemnity. 
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NATIONAL SURETY’S 
AGENCY DEPARTMENT 


Division Will Be Guided by E. A. St. 
John and E. M. Allen 


H. B. WOODCOCK MADE ASSISTANT 
VICE-PRESIDENT 








Sherman Drake, William Widmann and Dr. 
B. F. Battin Get Promotions 

E. M. Allen, executive vice-president of the 
National Surety Company, has announced the 
following changes in the organization of the 
company’s agency department, effective as of 
February 1: 

The agency department will be under the im- 
mediate jurisdiction of the president and execu- 
tive vice-president of the company. 

H. B. Woodcock, assistant agency director, 
will become assistant vice-president in charge 
of the administrative division of the department. 
His duty and responsibility will be the appoint- 
ment and establishment of producing agents 
and branch-office managers nation-wide. 

Sherman Drake, of the development division 
of the burglary department, will become assist- 
ant vice-president in charge of the business 
development division of the department. His 
duty will be to co-operate witn agents and man- 
agers in all parts of the country to develop a 
properly balanced production at all points in all 
lines written by the company. 

William Widmann will become assistant 
secretary and office manager of the department. 
He will be in charge of the routine work of 
the department co-operating with both assistant 
vice-presidents and with the other departments 
of the company. 

Dr. B. F. Battin will assume the editorial 
work of Let’s Go, the Round Table, etc. 

J. A. Gernhardt will remain as Art Editor 
of Let’s Go and of the company. 

C. A. Mathews, present agency assistant, will 
continue in that position. 


A. E. SHARPE PROMOTED 
Becomes Casualty Underwriting Manager 
of Equitable Casualty and Surety 

The Equitable Casualty and Surety Com- 
pany, New York, through Executive Vice- 
President John L. Mee, has announced the ap- 
pointment of A. E. Sharpe as manager of cas- 
ualty underwriting at the home office. 

Mr. Sharpe began his insurance career with 
the National Bureau of Casualty and Surety 
Underwriters in 1914. He was connected with 
that organization for seven years during which 
time he advanced to branch managerships of the 
Bureau in Portland, Me., and other cities. Sub- 
sequently he resigned from the Bureau and 
went into the brokerage business at Boston and 
became one of the best-known producers in that 
territory. Mr. Sharpe withdrew from the devel- 
opment of his own business to join the London 
Guarantee and Accident with which company 
he was connected until June, 1928. In that 
month he became associated with the Equitable 
Casualty and Surety and his present promotion 
is in recognition of demonstrated ability. 


RESULTS OF CASUALTY, SURETY AND MISCELLANEOUS 
INSURANCE COMPANIES IN 1928 


Total 
Admitted Net Total 
Canital Assets Net Prenirns Total Losses Dividends Expenses Disburse- 
Name and Loeation of Company Stock Jan. 1, Surplus Written Income Pai ai Paid ments 
1929 
Brotherhood Accident, Boston........ 109,000 515095 296,250 453,498 531,360 264,153 10,099 252,108 536,261 
Calumet Casualty, Chicago.......... 100,000 263,407 100,076 107,550 119,721 i =a 60,689 79,367 
Clergy Casualty, Omaha............ Mutual 128,520 63,675 104,522 113,176 88,610 ied 8,856 97,466 
Commonwealth Casualty, Phila....... 1,100,000 4,126,904 2,058,840 3,483,061 4,121,444 1,449,282 - 000 2,871,879 2,973,875 
Conn. General Life, Hartfordy........ 2,000,000 115,916,952 7,288,470 2,452,199 2,452,748 945,764 1,040,024 1,985,788 
Economy Automobile, Freeport....... Reciprocal 237,985 55,797 205,029 215,142 See 136,195 185,110 
Farmers Mutual Auto., Madison...... Mutual 47,723 6,141 62,015 ; 539 ae 17,944 22,170 
Federal Mutual Auto., Milwaukee. . .. “a 78,335 15,110 83,593 87,056 SRE Fi cacces 44,948 65,465 
Franklin Surety, New York......... 005 1,404,769 685,132 s 736 h1,439,056 Oe cetaxs 31,656 31,719 
Guaranty Mut. Auto., Evansville, Ind. moot 66,342 2,585 46, 18,1 


Hardware Mut. Cas., Stevens Point. . 


a 10 a a a 
Mutual 2,772,726 638,441 2,630 037 2,735,299 818,249 566,567 754,154 2,138,970 


Indemnity Exch. of America, Phila. . Reciprocal 253,162 71,686 303,609 316,290 117,499 62,199 101,605 281,303 
Kansas Bankers Surety, Topeka...... 318,250 550,208 149,789 85,606 111,770 28,145 19,095 34,408 82,671 


Manitowoc County Farmers Mutual 





Cyclone, Mishecot............+++: Mutual 4,836 370 k. 911 2,074 149 495 645 
Michigan Mutual Hail, Lansing...... Mutual 20,493 a 201,564 92,319 88,752 181,071 
Minn. Commercial Men’ 3, Minneapolis Mutual 259,257 211,000 333, 769 342,859 229,705 100,463 330,168 
Nat’l Ry. Com’l Men’s, Madelia...... Mutual 11,844 a 6,574 6,998 2,92 3,107 6,027 
Nebraska Indemnity, Omaha......... 200,000 543,874 114,501 28, 332 312,650 115,764 8,000 146,379 279,142 
Northern & Dakota Trust, Fargo... . 150,000 1,341,699 137,533 a a a a a 
Nevada Surety and Bonding, Reno. . 250,000 371,765 98,608 30, 094 Gee) * scscaa eS end 8,104 7,404 
State Automobile Mutual, Columbus.. Mutual 2,102,695 503,063 2,411,780 2,468,170 911,586 ...... 921,509 1,833,095 
Springfield Mut. Life, Springfield, Mo. 650,000 109,000 59,000 a 150,000 44,000 a a a 
Travelers Health Assn., Omaha....... Mutual 432,333 352,294 578,227 590,105 451,836 ...... 125,077 576,913 
United Automobile, Grand Rapids.... 100,000 227,061 25,704 183,496 193,595 80,913 8,001 85,162 174,076 
Wolverine Insurance, Lansing. ....... 200,000 696,280 216,627 298,517 356, 916 143,014 12,000 141,845 368,252 


a Unavailable. 6 Statutory deposit. * Capital assets and surplus include life branch; balance pertains to the Accident and Health de- 
artment only. A Includes $700,005 capital paid in and $706,672 paid in surplus. 








EDWARD J. WALSH MADE MANAGING 
DIRECTOR 
New York Indemnity Puts Him in Charge 
for Canadian Business 

Spencer Welton, president of the New York 
Indemnity Company, has announced the ap- 
pointment of Edward J. Walsh as managing 
director for Canada. As noted recently in THE 
Spectator, the New York Indemnity has en- 
tered Canada and will establish branch offices 
at Toronto and Montreal with agencies through- 
out the Dominion. The company will write in 
Canada all the lines it writes in this country ex- 
cept compensation. 

Managing Director Walsh has been superin- 
tendent of agents and production manager for 
the Canadian Surety Company with headquar- 
ters in Toronto for several years. A native of 
the United States, he has lived in Canada for 
the past sixteen years and has served as special 


agent, branch manager and then superintendent 
of agents of the Canadian Surety. Mr. Walsh 
has a wide acquaintance among agents and 
other insurance men throughout the Dominion 
and has a thorough knowledge of the business. 


W. L. TAYLOR ELECTED PRESIDENT 
Heads Federal Surety Which He Has 
Served Since Organization 

As this edition of THE SprEcTaTor goes to 
press, we learn that W. L. Taylor, vice-presi- 
dent and general manager of the Federal Surety 
Company of Davenport since its organization, 
has been elected president of the company. At 
the same meeting, the par value of shares was 
reduced from $25 to $15, this resulting in a 
transfer of $600,000 of the present outstanding 
capital to surplus. The reduction is prepara- 
tory to a subsequent capital increase. 
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UNITED STATES FIDELITY 
AND GUARANTY COMPANY 


Great Baltimore Institution Makes 
New High Records in 1928 








ASSETS OVER $69,000,000 





Policyholders’ Surplus Is $26,924,356, Ex- 
cluding $1,000,000 Voluntary Reserve 
Excelling all its earlier records, that giant 

among the surety and casualty insurance insti- 

tutions, the United States Fidelity and Guar- 

anty Company, of Baltimore, achieved in 1928 

a financial condition of greater strength and 

a volume of business larger than in any previ- 

ous year in its progressive career. Handsome 

increases were made in all the items of its 
statement indicating progress and strength. For 
example, the net premium income advanced $1,- 

216,596 over that of 1927; the assets increased 

$9,244,416; the reserves were augmented to the 

extent of $1,985,352, including the setting up 
of a voluntary reserve of $1,000,000 to meet 
unforeseen contingencies, while the surplus as 
to policyholders increased $7,271,213, after the 
payment of dividends amounting to $1,500,000 

(20 per cent) and setting up the contingent re- 

serve mentioned above. 


Net Premiums WERE $42,072,693 


The gross premiums written in 1928 aggre- 
gated $45,533,617, while the net premiums, after 
deducting reinsurance, were $42,072,693. These 
were divided into three general classes, as fol- 
lows: fidelity and surety, $11,100,104; burglary, 
$1,919,943, and casualty, $29,052,646. Loss pay- 
ments, including expenses of adjustment, in- 
spection and accident prevention, amounted to 
$22,436,726, while expenses, including’ commis- 
sions, but excluding taxes, were $14,765,869. 
Tax payments amounted to the large sum of 
$1,537,295. After deducting these amounts from 
the net premiums written, a credit balance 
from underwriting is reached of $3,332,803. 

Interest earnings and rents aggregated $2,- 
272,924, which, with miscellaneous income of 
$351,975, produces a total of $2,624,899. These 
latter earnings exceeded the dividends paid by 
$1,124,899, which, added to the credit balance 
from underwriting, gives the sum of $4,457,- 
702 for distribution. Of this amount $1,000,- 
000 was used to establish a voluntary contingent 
reserve, and $985,352 was applied to various 
other reserves. There remains the sum of $2,- 
472,350 to be added to surplus from the opera- 
tions of the business. In addition, in connec- 
tion with the increase in capital from $7,500,000 
to $10,000,000, there was $2,500,000 of surplus 
paid in by stockholders. After deducting $201,- 
136 of depreciation there remains an increase 
in surplus for the year of $4,771,213. This 


gives the company a surplus as to policyholders, 
exclusive of the voluntary contingent reserve, 
made up of capital, $10,000,000, surplus, $12,- 
500,000, and undivided profits, $4,424,356, of 
$26,924,356. 

The United* States Fidelity and Guaranty 
Company has steadily progressed in strength 





and usefulness from year to year. Its gain 
during the last year in resources was $9,244,- 
416, bringing its total assets up to the tremen- 
dous sum of $69,045,139. The largest general 
item among the resources is bonds and stocks, 
with a market value of $52,522,547. Others of 
the more important items are: Cash, $3,521,538; 
the company’s home office buildings, appraised 
by the Insurance Department of Maryland at 
$2,067,955 ; its New York office building, valued 
at $1,029,056; its Philadelphia office building, 
valued at $325,245; premiums in course of col- 
lection, $8,464,680; interest due and’ accrued, 
$620,074, and several lesser items. Chief among 
its liabilities are its premium reserve, $17,994,- 
847, and its claim reserves, $19,751,886. Ample 
resources are also held for taxes, commissions 
and other liabilities. 

Among the bonds and stocks owned are 
United States and Canadian government bonds 
carried at $7,370,469; State, county and munic- 
ipal bonds valued at $9,496,848; railroad and 
equipment bonds with a market value of $10,- 
503,470; public utility bonds valued at $9,914,- 
754; miscellaneous bonds valued at $6,116,727, 
and stocks as follows: railroad, $1,916,437; pub- 
lic utilities, $1,350,810; banks and trust com- 
panies, $3,337,512, and miscellaneous stocks, $2,- 
515,519. 

Practically all lines of surety and casualty 
insurance are conducted by the United States 
Fidelity and Guaranty Company. In addition, 
it has recently organized a fire insurance com- 
pany under its control and direction, this new 
company being known as the Fidelity and Guar- 
anty Fire Corporation. It will have a paid-in 
capital of $1,000,000, and a paid-in surplus of 
$3,000,000, and the entire stock issue has been 
heavily oversubscribed. This action was taken 
because of the persistent demands from the 
company’s field representatives and agents, and 
also owing to the tremendous possibilities for 
the development of the fire business through the 
company’s fire agency organization. The fire 
company is expected to begin business within 
a month or two. 

During the past year the company has con- 
structed five additional stories on its new build- 
ing, and has erected a twelve-story addition in 
the rear thereof, which are now occupied by 
various departments of the company. The 
executive offices in the old building are also 
being remodeled. 

The company operates in all of the States 
and territories of the United States except 
Porto Rico and the Philippine Islands, and it 
also does business in Canada. It has a well 
organized field staff, which year after year pro- 
duces an increased volume of business. 


ProGRESS BY QUINQUENNIAL PERIODS 

The United States Fidelity and Guaranty 
Company began business August 1, 1896, with 
$250,000 capital. In its first five months of 
business it wrote but $6752 of net premiums and 
closed the year with $281,421 of assets. In 
1897 the net premiums written amounted to 
$75,811 and its assets, increased to $887,613. 
Since that time the premium writings and the 
resources have increased steadily and rapidly, 
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and the capital has also been added to from 
time to time, until it is now $10,000,000... The 
advances made by the company during the last 
three decades are well indicated in the follow- 
ing table of premiums and assets by quinquen- 
nial periods: 


Net 
Year Ending Dec. 31 Premiums Assets 
FOUR Mic aensevnccndec $327,969 $1,414,156 
Sark wh ibe cheaccexs 1,836,823 3,187,671 
BME a cdamaideaenkeg 2,692,413 4,309,660, 
1. 6 Se Oe eee 6,295,908 7,634,412 
16,278,412 18,554,714 
30,528,632 36,877,874 
42,072,693 69,045,139 





The company occupies a high position among 
the casualty and surety companies of the coun- 


. try, and has by its just and satisfying business 


methods gained and maintained an excellent 
reputation. The high esteem in which it is 
held and the great success which has attended 
its business operations have grown naturally 
out of the wise, conservative and progressive 
character of the administration of its affairs 
by the company’s former president, the late 
John R. Bland, and by his son and successor 
in office, R. Howard Bland, who has during the 
seven years of his incumbency well upheld the 
traditions of the company. 


- 


THe ComMpANy’s EFFICIENT OFFICERS 


The United States Fidelity and Guaranty 
Company is fortunate in having an official staff 
which includes men exceptionally well qualified 
to fill their respective offices. The officers are 
as follows: President, R. Howard Bland; 
vice-president, Edwin W. Levering, Jr.; vice- 
president and secretary, W. W. Symington; 
vice-president and general counsel, J. Kemp 
Bartlett; vice-president and treasurer, W. 
George Hynson; vice-president and assistant to 
president, Joseph W. Bristor; vice-presidents, 
Sidney Hall, Charles L. Phillips, M. Barratt 
Walker, James W. Cain, John W. Martin, 
M.D., Charles C. Conlon, S. Blount Mason, 
Jr, W. A. Edgar, Joseph F. Matthai, C. J. 
Fitzpatrick, L. R. Sollenberger, T. Hartley 
Marshall; comptroller-auditor, G. Porter 
Houston; assistant secretaries, William B. Hill, 
Sullivan Pitts, Frank J. Maguire, John N. Rich- 
ardson, Harry C. McMechen, Robert H. Sayre, 
William E. Moore, William A. Sehlhorst, R. 
H. Mottu, Glover C. Trenholm; assistant treas- 
urer and cashier, F. Irving Cooke; assistant 
treasurer, Thos. P. Stran, Jr.; assistant audi- 
tors, Joseph W. Crook and Henry Patterson., 


L. L. Hall Bcomes Secretary-Treasurer of 
National Bureau 

At a meeting of the National Bureau of Cas- 
ualty and Surety Underwriters held last week, 
L. L. Hall was elected secretary-treasurer to 
fill the vacancy caused by the resignation of 
H. P. Stellwagen who joined the Indemnity In- 
surance Company of North America, Phil- 
adelphia. 

Mr. Hall, who is at the present time secretary 
of the rating department of the National Coun- 
cil on Compensation Insurance, has had a varied 
career in the insurance business that particu- 
larly well fits him for the variety of duties that 
go with the position to which he has been 
elected. 
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INSURANCE STOCK QUOTATIONS 

The following quotations, as of January 29, 
1929, are from reliable houses, and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of Tue 
Spectator will endeavor to supply the data: 





Bid 
American Insurance Co. of Newark pees 
Arthur Atkins & Co., N. Y...... saan 33 35 
Miliken & Pell, Newark, |) SES 3234 33% 
L. A. Hollander & Co., , Newark esas 33 34 
Gilbert Elliott * nye MEMES 656 56% 33 35 
ior 
oy Prosser - Co., Ss 94 ¢ 
American Salamandra . 
Henry G. Rolston & Co., N. Y...... 83 86 
American Surety 
Lewis & Co., Hartford.............. 320 330 
Bankers & Shippers 
Arthur Atkins & Co,, N. Y.......... 570 ae 
Gilbert Elliott & Co., oe... 535 550 
Bankers Indemnit (Newark) 
Miliken & Pell, A me _ 1) ee 26 26% 
L. A. Hollander & Co., Newark...... 26 26% 
Baltimore-American (new stock) : 
oy PGS Wc n0nicb'ees 48 49 
enry G. Rolston & > = Lo FE 48 49 
Gilbert Elliott & Co., ee 48 49 
eo 
enry ~jeeen & Co., N. Y.. ¥ 
Camden F; = 
prcedy Atkins 3. eee 38 40 
McKinley & Co., N. Y....... 37 39 
L. A. Hollander & Co., Newark 38 39 
Gilbert Elliott & Co., N ASRS 37% 3814 
Miliken & Pell, Newark, N. J.. 38 39 
lina Insurance 
J. Roy Prosser & Co., N. Y......... 51 55 
Arthur Atkins & Co., N. Y.......... 51 54 
ve M. i 
les Sincere & Chicago...... 14 
Commercial Cas. Ins. Co. ae ie ~ 
Miliken & a Newark, N. J........ 51 53 
4,8. Rigpel ps & Co, Newark -. pemees's 51 53 
poet & Co. N.Y. C....... 5 5 
en ao tia 
arles Sincere Co., Chicago...... g 
oe ec 
arles Sincere Chicago...... 4 7 
Continental Ins. Co. - 7% 
Lewis & Co., Hartford............. 91 93 
Eagle Fire (Newark) 
J. S. Rippel & Co., Newark.......... 90 94 
Gilbert Elliott & Co., N. VY. C.....! 90 95 
— heme & Surety Co. 
mer New York City....... 55 57 
Bacest Ins, Co 3 Amerie City 55 57 
iott & Co., N. Y.C........ 
Se ~ “ ny “i 
eo 05 
Fidelity and ¢ ity 103 105 

ur Atkins & a Sh, es 82 188 
J. Roy Prosser & Co.,N.Y........: isi 187 
Gilbert Elliott & Co., "N. A TS 181 187 

Firemen’s Insurance Co. of Newark 
Miliken & Pell, Newark, N. | Rah ee 45 453 
enry G. Rolston & Co, N. V...... 45 4534 
J. S. Rippel & Co., Newark......... 45 458% 
L. A. Hollander & Co., Newark... ... 45 4534 
Giver Blot Ee Nn Eee 44 46 
ott St em } 

ae Fire “Y. c 45 45 

Arthur Atkins & Co., N. Y.......... 7 
Glens Falls ” = 
— Atkins & Co., N. V........ a 64 68 
z Roy 1 ig. & Co., eS eee 65 67 
* ip baeas ee 64 66 
Gilbers oe Le. Ef A eee 65 67 
Globe = Rutgers (new stock) 
ee 1550 1570 
Gilbert Eliott oS. & epee - 1550 1565 
Great American Ins. Co, 
L. A. Hollander Ay Co., Newark...... 52 54 
J. Roy & Co., N. re 52 54 
iether ~— & Co., 8 Rinekeeaes 52 54 
Lewis & Co., ME cnc sisccces 53 54 
Gilbert Hiott & 2 &, 53 54 
Hanover Fire (ex stock div. ) 
Arthur Atkins & Co., N. Y.......... 86 89 
Lewis & Co., Hartford.............. 86 88 
Gilbert Eliott ee ee A ee 86 88 
Halifax Fire (ex rights) 
- Roy Prosser & Co., N. Y......... 42 45 
Harmonia Ins, Co. (ex- rights) 

Roy Prosser & Co., N. ri cmenes Breie 42 44 
Aether Atkins & Co., N. Y.......... 42 44 
Hi G. Rolston & Co., saan 42 44 

Home (N. Y.) ex Home Sec. nod 
ite 5 & ae 605 615 
SAA | eae 605 615 
Gilbert Eliott & Co., N. Y.C........ 610 615 
Lewis & Co., Hartford.............. 605 615 
udson s. Co. 
McKinley & Co., Ok RR ree 10% 11% 
Importers and Exporters 
Arthur Atkins & Co., +} as 110 115 
Gilbert Eliott & vont N. 5 a are 108 112 
Ins. Co. of North Am 
Lewis & Co., ee Speake eben e- 84 86 
Maryland Casualty 
Gilbert Eliott & Onis SS Xe re 
Missouri State Life (ex rights) 162 166 
Arthur Atkius & Co., N. Y........ 
National Liberty (new stock) 86 89 
Henry G. Rolston & Co., N. Y...... 
J. Roy Prosser & Co., NY choos ban : 30 32 


National Surety (new stock) 
N.Y 


Arthur Atkins & Co., N. Y.......... 


peo Ne Ge ee hy a rE 
Lewis & Co., Hartford Wetadhis ddwsides 


New Amsterdam ( 
McKinley & Co., N.Y 5 ee ere 
Seki & On ei Es Grosvss Aste 

New Jersey Ins. Co. 

J. S. Rippel & Co., Newark......... 

New York Ity 
J. Roy re & & Co. 
Lewis & CO,, TIMTOIG... cc ccccces 
Gilbert Biota & a Pe es a 65% 

New World Life 
Charles Sincere & Co., Chicago...... 

Niagara Fire 
Lewis & Co., Hartford.............. 

North River‘Ins. 

Arthur Atkins & Co., oh ee 

Pacific Fire 
Henry G. Rolston & Co., N. Y...... 

Peoples note no 
J. Roy Prosser & Co., 
Henry G. inion eGo XN RS 

Presideiitial F.& M. 

Charles Sincere & Co., Chicago...... 

Public Fire Ins. 

Miliken & Pell, Newark, NP A 

Republic Fire, Pittsburgh ‘(ex rights) | 
Henry G. Rolston & Co., N. Y...... 

Security Ins. Co. of New Haven 
Arthur Atkins & _ “ Y 


ee eeeeere 


eee eeeeee 


McKinley & _~ ped cens 
Southern Suret 

Gilbert Eliott & Cas Nu YC... 
Stuyvesant 

J. Roy Prosser & Co., N. Y......... 

Arthur Atkins & Co., N. Y.......... 

Gilbert Eliott & Co., N.Y. 6 SP Ae 


Sun Life Assn. 
Lewis & Co., Hartford........ ieeisee 
U. S. Fire Ins. Co. 


United States Merchants & Shippers 
J. Roy Prosser & Co., N. Y......... 
Henry G. Rolston & Co., N. Y...... 
Virginia F, & M, 
Arthur Atkins & Co., N. Y.......... 
J. Roy Prosser & Co., N. Y......... 
Westchester Fire 
Mekimtey. & Cog Ni Ys sss scesseces 
Arthur Atkins & Co., N.Y oe faa Fa 
J. Roy Prosser & Co., N. Y......... 


HARTFORD STOCKS 


Aetna Casualty and Surety 
Conning & Co., Hartford............ 
Lewis & Co., FIATCIOtd, . occ sc occces 


Aetna Insurance Fire 


Conning & Co., Hartford........... 
Lewis) & Co., Hartford Paichtas ose sare 
Aetna Life Ins. 


Automobile Insurance 
Conning & Co., Hartford............ 
Lewis & Co., Hartford........ ace eiees 
Conn. General Life 
Conning & Co., Hartford............ 
Lewis & Co., Hartland. occ ccscces 
Hartford Fire 
Conning & Co., Hartford............ 
Lewis & Co., Hartford 
Hartford Steam Boiler 
Conning & Co., Hartford............ 
Lewis & Co., Hartford..........00+- 
National Fire 
Conning & Co., Hartford............ 
ee ee ee 
Phoenix Insurance 
Conning & Co., Hartford............ 
Lewis & Co., Hartford.............. 
Travelers Insurance 
Conning & “a |, SE re 
Lewis & Co., Hartford 


NEW ENGLAND STOCKS 


American Investment Securities Co. 
Chas. A. Day & Co., Inc., Boston... 
Boston Casualty 
Chas. A. Day & Co., Inc., Boston.... 
ae igoeenane (new stock) 
A. Day & Co., Inc., Boston... . 
Ca eat Fire Ins. Co. 
has. A. Day & Co., Inc., Boston 
See SA bis ANS Cele 4s WE kaise 600 


Columbian ‘National Life Ins. Co. 

Chas. A. Day & Co., Inc., Boston... . 
Mass. Bond & Ins. Co. (new) 

Chas. A. Day & Co., Inc., Boston. ... 
Mass. Title Ins,, Pfd. 

Chas. A. Day & Co., Inc., Boston. ... 
New England Fire 

Chas. A. Day & Co., Inc., Boston.... 
New Hampshire Fire 

Chas. A. Day & Co., Inc., Boston. ... 


28 


32 
32 


150 
150 


420 
90 


73 
108 
104 

18 
160 
415 
190 


39 
39 


140 
140 


96 
96 


1675 
1675 


810 
810 


1270 
1270 


600 
610 


2120 
2120 


990 
990 


890 
885 


1410 
1410 


995 
995 


1900 
1900 


26 
20 
960 


Old Colony Insurance 


Chas. A. Day & &.. » nee, Boston.... 270 
Providence- hay 
A. Day & ft Boston.... 910 925 


Springfield Fire and Marine (new) 
A. Day & Co., Inc., Boston.... 215 225 

United Life cal Accident Ins. Co. 
. A. Day & Co., Inc.. Boston... . 35 40 


Annual Dinner of Insurance Society of 
Massachusetts 

Boston, Mass., Jan. 30.—The banquet last 
evening at the Statler, given by the Insurance 
Society of Massachusetts, brought together the 
largest gathering of insurance men that the 
business has ever seen here. When President 
Leslie E. Knox, presiding at the head table, 
gave the signal to be seated, the tables with 
their groups of ten, filled the great ballroom 
with nearly a thousand members and _ their 
guests, and extended into adjoining rooms 
thrown open to accommodate the overflow. At 
the head table, besides the speakers of the eve- 
ning, Henry Swift Ives and Senator “Pat” Har- 
rison, of Mississippi, were seated State officials, 
including Lieutenant Governor Youngman, 


State Treasurer Haigis, Leverett Saltonstall, 


speaker of the House, Gaspar Bacon, president 
of the Senate, Attorney General Warner, and 
the following insurance men representing, re- 
spectively, the fire, casualty and life insurance 
business of Boston: William Gilmour, Arthur 
Whitlock, and Paul F. Clark. James H. Car- 
ney, a trustee of the Society, was toastmaster. 
Thomas Ratigan, chairman of the reception 
committee, and Senator Arthur Hollis, head of 
a local insurance agency were also at this table. 

The opening address was delivered by Sena- 
tor Harrison, and the speech broadcast over 
WEEI. He spoke on, “More Business in Gov- 
ernment and Less Government in Business,” 
and was given a big ovation. Henry Swift Ives 
followed. 

Official Changes in Travelers Group 

Changes made in the list of officers at the 
annual meetings of the board of directors of 
the three Travelers companies at the home of- 
fice in Hartford, last week, include the fol- 
lowing: 

Hugh Harbison and John P. Coughlin were 
elected assistant secretaries of the compensation 
and liability department. Frank P. Hayden 
was elected assistant secretary of the Travelers 
Indemnity Company. Charles E. Feree, Dudley 
Gray, Ralph L. Smith and James A. Hall were 
elected assistant agency secretaries. Edward F. 
Phelps, Joseph W. Bennett and Frank L. Magee 
were elected assistant auditors. 


Inter-Ocean Casualty Holds Annual 
Meeting 

The annual stockholders’ meeting of the Inter- 
Ocean Casualty Company, Cincinnati, was held 
last week. 

President J. W. Scherr’s report showed the 
company to be in splendid condition both from 
the viewpoint of increased assets and increased 
premium income. An underwriting profit, not 
usual to companies of this class, was shown. 

A meeting of the board of directors was then 
held, at which all former officers were re- 
elected. 
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Extracts from Statements of Fire and 
Marine Companies 


Surplus 
to Policy- 

Name & Location of Co.Dec. 31 Assets holders 
Amer. Eagle Fire, N. Y..{1928 15,812,187 7,074,288 


1927 13,356,187 4,806,007 
American, Newark, N. J./1928 32,637,447 14,087,251 
1927 28,172,194 
Automobile, Hartford..../1928 23,675,780 12,001,837 
1927 20,466,664 8,812,116 


Baltimore Nat. F., Balt... 1928 162,364 160,049 
Buckeye National Fire, {1928 156,725 156,307 
OME Ee no. «0040138 1927 161,200 160,664 
Camden Fire Ins. am, 1928 13,502,578 6,812,239 
Camden, N. .eee-(1927 12,228,438 5,548,709 
Continental, N. OS 1928 91.655.480 52,109,650 
1927 81.467.067 42,788,109 
Columbia Fire, Dayton, {1928 2942453 2,391,594 
Gc ack ob oa ceedeta 1927 1,874,351 1,371,969 
Cotton Marine & Fire, 1928 657,128 632,374 
Philadelphia.......... 1927 493,533 460,594 
Fidelity American, 1928 554,773 311,148 
Houston, Tes........2 1927 409,686 261,333 
ay Fire, Atlantic 1928 558,962 479,595 
a SSE ES 1927 534,239 448,095 
Fidelity-Phenix Fire, N.Y.f1928 72,865, 031 39,528 089 
1927 638, ‘026, 824 31,658, "546 
First American Fire, N. Y.[1928 4,096,767 2:751,509 
3,629 983 2,443,653 
Franklin Fire, Phila..... 1928 12,934,433 5,074,921 
11927 12,092,791 4,753,914 


1928 19, 059,611 13,021,458 
1927 13,891,426 7,896,104 
1928 102,797,291 47,819,779 
1927 96,105,333 41,909,990 
1928 140,838 135,080 
1927 138,729 132.720 


Hanover Fire, N. Y..... 
Home, New York....... 






Homeseekers Fire, Wheel- 
Oe Re 


Importers & Exporters, 1928 5,407,522 2,056,542 

a 2 1927 4,955,510 1,828,4°8 

Inter-Ocean “Reinsurance, 1928 3,261,108 1,332,635 
Cedar Rapids......... 


1927 2, 313, 007 
Lafayette Fire, New Or- r 
ihrty ray 


Md saree whan e sie ae ae "1192 790,254 724,112 
Maryland, Baltimore. 1928 2,763,553 2,137,728 
1927 2,410,955 2,035,943 
Merchants Fire Assur.f1928 13,612,591 7,615,512 
(3 SR ee Aree 1927 =12, 074, 801 6,508,600 
Merchants Fire, Indian- {1928 "491,309 375,133 
POR oP ee 1927 451,814 343,421 
Mercury, St. Paul, Minn.. {1928 2,903 428 1,354,416 
1927 2,505,666 1,194,270 
Nat'l F. & M., Elizabeth, {1928 1,199,171 1,106,471 
eas aca eseris Se anaes 1927 02,361 301,627 
1,729,139 


192 ! 
be 28; 374, 879 15,004,982 
24, 539. 773 11,157 630 
Ohio Farmers, Le Roy. . 1928 5,558,876 41,415,106 

5,251,725 41,236,854 
Prudential F., Okla. aged 1998 277,952 "267,348 
Republic, Dallas, Tex. . {5 1928 


5,802,751 3,409,662 

1927 5,434,387 3,202,106 

Rocky Mt. Fire, Great bs 715,445 591,301 
Falls, Mont,........+. 690,006 577,080 
or New Haven, 1938 13,518,102 6,375,219 
bast eghavaterWn wide are 1927 11,701,610 4,769,276 
Sentient. Tulsa 1928 125,268 118,908 
ARR er ar 1927 138,992 108,985 
St. Paul F. & M., St. Paul,f1928 32,217,597 16,640,715 
NO aid kid.a.c:0's's ano 1927 29,731,185 14, '837.076 
— Ins. Co., Balti-/1928 520,701 "439.843 
Toc. icon oc cada 1927 377.816 334,104 
‘eeddiees Fire, Hartford../1928 14,598,364 4,416,320 


1927 14,350,378 


United Auto., Grand Rap-{ 1928 227,061 125,704 
Ss” ora 1927 209 234 126,314 
Washington Assur. Corp., {1928 1,411,662 1,023,559 
be aeee een e hanes 1927 eyo 00,140 


N. Y. E 
William Penn Fire, Phila. {1928 418,787 267 ,724 
19 375,7 


27 
Wolverine, Lansing, Mich,{ 1907 706,030 411,390 


alIncludes emergency reserve. 


Travelers Fire Indianapolis Appointment 

The appointment of Edwin S. Young as a 
special agent in the Indianapolis branch office 
territory has been announced by the Travelers 
Fire Insurance Company. Mr. Young will work 
under the supervision of A. B. Smillie, manager 
in Indiana for the Travelers Fire. 

Before entering the Fire Training Course at 
the home office last September, Mr. Young had 
been employed as a night cashier and salesman 
by Steinhardt and Kelley, of New York. After 
completing the Fire Training Course on No- 
vember 23, and until his assignment to the In- 
dianapolis territory, he served in the Underwrit- 
ing Division at the home office. 


SUCCESSOR TO HARRY A. SMITH 
Difficulty Found in Filling Chamber of 
Commerce Post 

WasuincTon, D. C., Jan. 28.—Consideration 
of a successor to the late Harry A. Smith of 
the National Fire Insurance Company on the 
board of directors of the United States Cham- 
ber of Commerce has been placed in the hands 
of a special committee following consideration 
of the matter at a meeting of the board last 
week, 

The board does not meet again until March, 
but it is believed that the committee will make 
its selection in the near future, either reporting 
to the board, which then may take a vote by 
mail, or to the executive committee of the 
Chamber, which has authority to fill vacancies 
which may occur from time to time, if it is 
deemed desirable. 

Decision to leave the matter to a committee 
was reached after long discussion of a successor 
to Mr. Smith, It is understood that the board 
had agreed upon an insurance man for the posi- 
tion but found that the man selected could not 
serve because of a by-law that not more than 
three men on the board should come from the 
same section of the country. 


Commercial Casualty Makes Substantial 
Gains 


The Commercial Casualty Company, of New- 
ark, N. J., makes a very favorable statement 
as of January 1, 1929. Its business increased so 
as to require: the addition of $145,000 to the 
premium reserve, and it also added $6678 to its 
voluntary reserve, increasing that fund to $506,- 
678. Its assets increased nearly $360,000 and 
now amount to $14,975,568. After providing a 
premium reserve of $4,735,190, a claim reserve 
of $4,000,493, a voluntary reserve of $506,678, 
and a reserve for all other liabilities of $733,- 
208, there remains a surplus to policyholders 
of $5,000,000, composed of capital, $2,500,000, 
and a net surplus of $2,500,000. 

The general division of the company’s re- 
sources as of January 1 1929, was as follows: 
Cash in banks, $509,992; mortgages, stock and 
bonds at market value, $11,625,845; real estate, 
$509,889 ; accrued interest, $114,292, and other 
admitted assets, $2,215,552. The officers of this 
progressive institution, which does a business of 
over $12,000,000 per annum in premiums, are as 
follows: President, C. W. Feigenspan; vice- 
president, E. C. Feigenspan; vicé-president and 
general manager, W. Van Winkle; vice-presi- 
dent and treasurer, Winton C. Garrison; secre- 
tary, William R. Griffin; assistant treasurer and 
comptroller, William A. Herr; assistant secre- 
tary, Thomas A. Smith, Jr. 


Empire Fire Insurance Company Enters 
Texas Field 
The Empire Fire Insurance Company of New 
York has been licensed to do business in Texas, 
and will be represented in that State by J. 
Greenfield & Co. as general agents. 
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SUCCEEDS H. U. BAILEY 


Leo H. Lowe Is Director of Trade and 
Commerce of Illinois 


Cuicaco, Itt., Jan. 2i—Leo H. Lowe of 
Kewanee, a former newspaper publisher and 
a personal friend of Illinois’ new governor, 
Louis L. Emmerson, on Monday was appointed 
Director of Trade and Commerce for Illinois, 
as successor to H. U. Bailey. He will have 
supervision over insurance and the Illinois 
Commerce Commission. It is expected that 
Mr. Lowe will give the State insurance de- 
partment a thorough cleaning, and that he will 
handle the insurance matters of the State with 
directness. 

The Governor, as a part of his retrenchment 
policy, directed State Fire Marshal Legried to 
discharge forty-three persons employed in the 
Fire Prevention Bureau and to close the Chi- 
cago office. This will leave but five persons in 
the department, including the marshal, one as- 
sistant, one inspector and two stenographers. 


The order resulted when the Governor 
learned that only a small amount of money re- 
mains in the fire prevention fund, which is sup- 
plied by a tax on fire insurance companies, ap- 
proximately $138,000 annually. It was de- 
clared that when Legried was appointed sev- 
eral months ago there was a deficit of $30,000. 
The Governor asserted that the fact that the 
fund was supported by tax on the insurance 
companies was no excuse for “vice, wasteful- 
ness and inefficiency,” and pointed out that the 
burden must be borne by the insuring public. 





SPEAKS AT PITTSBURGH 


Walter H. Bennett Guest at Insurance 
Club’s Annual Dinner 


Walter H. Bennett, secretary-counsel of the 
National Association of Insurance Agents, 
spoke at the annual dinner of the Insurance 
Club of Pittsburgh last Monday on “Passing 
Opportunities.” Opportunities for those who 
will, he said, are passing in a never ending 
parade and the insurance agent must be diligent 
in his business or decay and pass out of the 
picture. He asserted that if installment selling 
of insurance is about to break upon the coun- 
try then the mere fact that one company has 
announced a plan not in the interest of the 
agents is no reason why another plan, adapted 
to the need of the public and insuring justice 
to the agent, cannot be formulated and utilized. 
He said that one objection to the plan recently 
announced by the Travelers Insurance Com- 
pany lies in its method of collecting deferred 
premiums. ‘This, he claimed, is not the func- 
tion of an insurance company. “Premium col- 
lections are a part of production. Production 
is the business of an agent or broker. It is 
not to the advantage of an agent’s service to 
the public to have a company dealing directly 
with the assured. It is contrary to the functions 
of the agency system and will inject into the 
business a relationship not desired by the agent 
and one that should not be desired by the agency 
company.” 
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When your prospect shoots that 
question at you, doesn’t it seem 
like a challenge for you to put 
over your proposition in its best 
form? 


All you ask of him is that he give 
you an even break to tell your 
story. 


And that’s all Pilot Life is asking of life 
underwriters who are of General Agency 
calibre. We are willing that at the outset 
you should question your own interest in our 
proposition. But if you are considering the 
possibilities in a general agency contract of 
your own, you can make no mistake in learn- 
ing at first hand what Pilot Life offers. 


Mr. T. D. Blair, Agency Manager, will gladly 


furnish you this information. 


“ess PILOT LIFE 
Saztl INSURANCE COMPANY 


GREEN/SBORO.N.C. AWMALIATER, PRES 
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Extra Added Stunts that Help Sell Life Insurance 


By Frank H. Wit1tiamMs 


OT all the successful selling the life in- 
N surance salesman engages in is direct 

selling. It isn’t only when he is talking 
to a prospect or seeking prospects, that he is 
successfully furthering his business. Sometimes 
some of the most profitable time he puts in is 
when he is engaged on various extra added 
stunts which seem to bear no direct relation to 
selling at all. 

Let us consider some of the extra added stunts 
which prove of real help to various life insur- 
ance salesmen in increasing their volume of 
business as in this way it is possible that ideas 
and suggestions may be offered which will prove 
of very distinct help to other agents in step- 
ping out and putting across the sale of more 
policies. 

Consider, for instance, the proposition of 
hooking up in an interesting and effective way 
with the local schools. 

Sometimes it is possible to do really re- 
markably worth while things along this line. 
For instance, consider the experience of a live 
wire western life insurance salesman recently. 

“T had a feeling,” said this salesman, “that 
it would be a mighty good thing for me to do 
something which would set me apart from the 
rest of the salesmen in my community—some- 
thing that would make folks talk about me and 
rather look up to me as being an insurance 
authority. But what could I do? 

“I thought the matter over for some time 
and finally hit on a plan that has worked out 
splendidly. I have a friend who is the mathe- 
matics instructor in the local high school. I 
suggested to him that I appear before his vari- 
ous classes and give a talk on the manner in 
which the life insurance companies work out 
their expectancy tables and secure averages and 
all that sort of thing. I told the instructor 
would be a brass tacks talk that would be very 
interesting to the young people and which would 
help to familiarize them with actual life insur- 
ance accounting. I said it would, therefore, 
be a real help to him in his work of teaching 
the classes. 

“My friend fell in with the idea and asked 
the opinion of the principal of the school about 
the proposition. The latter was pleased with 
the suggestion and so I made the talks to five 
different classes. And, believe me, the young- 
sters were interested. 

“Right away after making this talk I began 
to hear from it. Some of the prospects to 
whom I talked said that their youngsters, who 
were in high school, had told them about the 
talks and expressed great interest in them. 





Other prospects said they’d noticed items about 
my talks in the local papers. (Of course, I’d 
seen to it that the city editors of the local 
newspapers were informed of what I’d done 
and, of course, the newspapers ran little items 
about the talks as it was real news.) 

“And in addition to these benefits I sum- 
marized some of the main points of my talks 
and used these summarizations in my newspaper 
ads. With these summarizations I ran some 
copy telling about the talks. 

“All this surely got me a splendid amount of 
advertising and I’m sure that it helped me in 
putting more sales across. And, best of all, it 
pepped me up considerably and made me go out 
stronger than ever after more business.” 

Perhaps other life insurance salesmen who 
are able to get up before meetings and make 
interesting talks, could use this same sort of a 
stunt with equally good results. 

Another extra added stunt which has helped 
some salesmen increase their sales and which 
might help others in doing the same thing, con- 
sists in every six months or so running ad- 
vertisements in the local newspapers giving a 
summary of life insurance conditions locally 
during the past six months. Of course, these 
advertisements are made just as newsy as 
possible—the whole idea of the ads is to present 
real news to the public in the most interesting 
and entertaining manner possible. Some of the 
points covered by these advertisements are as 
follows: 

Number of life insurance agents in the city 
and number of companies represented by these 
agents. 

Average age of people insured by the adver- 
tiser during the period. 

Number of women insured during the period 
by the advertiser and the employment of these 
women and the sizes of the policies they have 
secured. 

Age of youngest policyholder sold by the 
advertiser who has died during the period. This 
sort of a comparison tends to drive home the 
fact that many people die young and that, there- 
fore, there is never any time too early for 
taking out insurance policies. 

Number of calls made by the advertiser per 
each sale. And if the advertiser can state that 


he is now calling on fewer people per sale than 
was formerly, it shows that folks are becoming 
more interested in the policies he is selling. All 
of which is mighty good advertising and pub- 
licity for him. 

Information about the policyholder to whom 
the advertiser has sold the greatest number of 
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additional policies, together with some of the 
complimentary things said by this client re- 
garding the policies and regarding the advertiser 
and his service. 

Average amount of insurance carried by per- 
sons taking additional insurance from the ad- 
vertiser during the period. 

And so on. 

Information of this sort gives the public a 
“behind the scenes” slant on the advertiser’s 
business and as the public always does like to 
get behind the scenes, this arouses greater in- 
terest on the part of the readers of the adver- 
tising and boosts the advertiser’s business ac- 
cordingly. 

If the advertiser uses this sort of copy regu- 
lar for some years, he gets the public into the 
habit of expecting it. His ads take on the na- 
ture and importance of local business surveys 
and the public is much impressed by them. And 
this, of course, makes it easier for the life in- 
surance salesman to put more sales across. 


Another interesting and effective extra added 
sales stunt is to run a series of questions and 
answers inthe advertising space used by the 
agent. 

These questions and answers should be the 
actual questions asked of the agent by the pros- 
pects he calls on and the actual answers he 
gives to them. Of course, they should all have 
as much human interest in them as possible. 
They should, in other words, deal with the things 
and problems which have the greatest interest 
for the greatest number of people. Questions 
and answers relating to the age of the company 
the agent represents and the number of differ- 
ent policies it issues and such things aren’t as 
likely to make a deep impression on the public 
as questions and answers relating to such things 
as the amount of insurance that a man with a 
family of a wife and three children and a 
monthly income of $200 should carry and so 
on. 

A questions and answers advertisement always. 
has a real punch to it. The reading public likes 
things of that sort and will read such adver- 
tisement where ordinary copy will be imme- 
diately passed up without an extra glance. And 
as it is comparatively easy to prepare adver- 
tisements of this type it does seem as though 
more agents could use this type of publicity 
with excellent results. 

Extra added stunts do help the agent sell 
more life insurance. 

Try some of these, and any other good stunts 
you hear about, and see how they help you. 
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Equitable Life Society’s New Training 
Course for Managers 


The life insurance companies—to their credit 
be it said—were among the first big business 
concerns to institute saiesmanship and training 
courses for field representatives. Among the 
first, possibly the pioneer life company in the 
movement was the Equitable Life Assurance 
Society of the United States, when it introduced 
correspondence courses and training schools for 
its agents nearly twenty years ago. Training 
for managerial work is now deemed essential, 
by the Equitable officials. According to a state- 
ment by Agency Vice-President Frank L. Jones, 
the Society perfected plans in December for a 
very thorough training program for its man- 
agerial staff, embracing not only matters of 
fundamental importance to the general agents 
and agency managers, but the more intimate 
problems facing the district manager, unit man- 
ager and field assistant. 

The first step has been the inauguration of 
a unit manager’s training course. This has been 


in actual operation for several weeks and is 
under the direct charge of Edgar Webb as field 
Mr. Webb was formerly in charge 


instructor. 


of training methods for agents at the Equitable’s 
Indianapolis agency. In the unit managers’ 
course considerable emphasis is laid upon re- 
cruiting methods and upon building the right 
kind of an organization through proper selec- 
tion. Problems of training and supervision by 
the unit managers are also given due promi- 
nence in the discussions. 

The course as projected calls for a five-day 
meeting of unit managers in groups of fifteen 
or more depending on localities and territorial 
lines. Conferences are held at strategic points, 
Instructor Webb having mapped out an itin- 
erary which will cover the Society’s hundred 
or more agencies within the compass of a year. 
So far, managers and unit managers in New 
York, Boston, Pittsburgh, Detroit, Columbus, 
Ohio, Chicago Wheeling Cincinnati, Louisville 
and Indianapolis have been accorded the privi- 
lege of attending sessions held in these cities. 

Supplementing the training course, a new 
quarterly publication has been launched, devoted 
exclusively to the discussion of managerial prob- 
lems and has been very appropriately entitled 


“The Development of Men.” We quote Mr. 
Jones introduction to the initial number: 

The Society’s managerial organization, includ- 
ing as it does the general agents, agency man- 
agers, assistant managers, district managers, 
supervisors, and field assistants, is one of the 
best in America, not only as a life insurance 
organization but as an organization of well 
equipped men. 

“From all of these men we get good ideas 
about management, and it is the object of this 
quarterly magazine and of the training course 
for unit managers to put into general circula- 
tion the tested ideas of all the men in the man- 
agerial staff. There will be no attempt by 
means of the course or of this magazine so to 
standardize our methods that we will have 
exactly the same type of management in all 
agencies. The manager must at all times use 
also the plans which he himself evolves and 
those in which his own personality can func- 
tion best. 

“It is in the spirit of co-operation which comes 
from the exchange of ideas that this new maga- 
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zine is launched. We hope you will send us 
any suggestions you have, and particularly any 
workable methods you know about. We can 
pass them along, through this magazine and the 
unit manager’s training course to others in the 
managerial service of the Society.” 


Albany Legislation 

Axsany, N. Y., January 29.—No considera- 
tion has been given thus far this session by 
the legislature to any of the pending insurance 
measures or workmen’s compensation amend- 
ments. Next month Senate and House insur- 
ance and labor committees will get together in 
joint meetings for the purpose of holding hear- 
ings on some of the more important of the bills 
awaiting action. Fewer insurance bills than 
usual have been presented this winter, and to 
date the number of compensation law amend- 
ments is noticeably small. From an insurance 
viewpoint the session continues exceedingly dull 
and uninteresting. The situation in this respect 
will hardly undergo any change until the ap- 
pearance of the department’s forthcoming pro- 
posed legislation relating to section 97 and 
allied sections, on which public joint commit- 
tee hearings will be arranged for. 

Included among the bills introduced lately 
are the following: 

Senator M. H. Evans and Assemblyman E. 
J. Coughlin, Brooklyn, adding new section 4-A, 
general city law, authorizing payment from pen- 
sion funds, of full salary to representatives of 


firemen or policemen, killed in the performance . 


of duty. 

Senator Thomas I. Sheridan and Assembly- 
man Maurice Block, New York city, creating a 
temporary commission to investigate the sub- 
ject of compensation for injuries from motor 
vehicle accidents, and appropriating $25,000. 

Senator Alfred J. Kennedy, Queens, and As- 
semblyman Frank A. Carlin, New York city, 
amending subdivision 6, section 15, workmen’s 
compensation law, by increasing to $30 a week 
the maximum compensation for any disability. 

Senator George R. Fearon, Onondaga, amend- 
ing subidivision 2, section 3, workmen’s com- 
pensation law, by classifying as occupational 
diseases to be compensated for, injuries from 
radium, radium emanations, or the X-ray. 

Assemblyman Meyer Alterman, New York, 
adding new section 1514-A, civil practice act, 
permitting the court to award additional allow- 
ance on life insurance policies, if judgment is 
rendered in favor of an additional amount, not 
exceeding 15 per cent of the amount of the 
policy of the plaintiff. 

Assemblyman Harry A. Tellier, county of 
Wayne, creating temporary commission to-in- 
vestigate the subject of old-age pensions, and 
appropriating $25,000. 

Senator Thomas C. Brown, Schenectady, add- 
ing new section 282-g, highway law, provid- 
ing that the owner of a motor vehicle shall not 
be liable for injuries to guests, riding therein, 
without charge, unless the accident was inten- 
tional or was caused by the gross negligence of 
the owner or the operator. 

Assemblyman Anthony J. Canney, Buffalo, 
repealing section 24-a, and subdivision 3-b, sec- 








interest in Group Insurance. 


with this list of prospects. 











JOHN HANCOCK SERIES 


KNOCKING at the AGENT’S DOOR 


Are You Missing Opportunities to Write Group Insurance P 


An agent had written various lines of insurance for several employers. 
Each employer had in his employ a sufficient number of men to warrant an 


The Agent Had Never Mentioned Group to These Policyholders 
He talked things over with our Group experts and made contacts for them 


We did the rest and the agent received full commission for the business. 
The clients were satisfied and so. was the agent. 
Let us tell you how we can do it for you! 





Lire INSURANCE COMPANY 


oF BOSTON. MASSACHUSETTS 


197 Clarendon St., Boston, Mass. 
OVER SIXTY-FIVE YEARS IN BUSINESS 





, 

















tion 50 workmen’s compensation law, in rela- 
tion to representation before the Industrial 
Board. 

Assemblyman Edward P. Doyle, Kings, 
amending section 16, workmen’s compensation 
law, by increasing to $300 the maximum allow- 
ance for funeral expenses, and also in relation 
to surviving children, dependent through mental 
or physical infirmity. 

The Senate has advanced to third reading 
Senator George R. Fearon’s bill, amending sub- 
division 27, section 89, village law, to permit 
villages to contract for indemnity insurance 
against “liability imposed by law” for damages 
for injuries to persons or property. 


John N. Adams Promoted 


W. R. Harper, general agent for the AZtna 
Life Insurance Company at Philadelphia, has 
announced the appointment of Division Super- 
intendent John N. Adams as associate general 
agent in his office. The appointment is effec- 
tive February 1. 

In his new position, Mr. Adams will take 
active part in, directing the present Philadelphia 
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organization and in developing new full-time 
agents. He is exceptionally well qualified, both 
by training and experience, for his work. 


Metropolitan Life Elections 

Haley Fiske, president of the Metropolitan 
Life Insurance Company, has announced that 
the directors of the company have elected Don- 
ald B. Armstrong, M.D., formerly assistant 
secretary, to be a fourth vice-president. Thad- 
deus P. Hyatt, D.D.S., in charge of the dental 
clinic becomes an assistant medical director. 
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What Does an Agent Expect of a General Agent 


PHILADELPHIA, PENNA., January 28.—What 
does the agent expect from the general agent? 
The “Mystery Man,” who turned out to be G. 
G. Terriberry, of the Beers & DeLong agency 
of New York, told the January luncheon-meet- 
ing of the Friendly Conference of General 
Agents, Managers and Superintendents of the 
Philadelphia Association of Life Underwriters, 
that it was many, many things. 

First off, he declared that about 15 per cent 
of the agents write most of the business and 
that the other 85 per cent are simply peddlers. 
And, he said, the new agent would expect to 
receive from the general agent a sales plan to 
take him out of the class of the 85 per cent. 
He would also expect the general agent to fit 
the sales plan to his individual ability. 

The new agent also would expect help in 
prospecting. He would expect field service— 
help in getting him started, supervisors work- 
ing with him and aiding him in closing his cases 
at the start. 

“And the new agent would also expect,” he 
declared, “honest, human stimulation. Not hot- 
air.” 

He went on to say that the agent expects 
financial guidance. By that, he said, he didn’t 
mean financing but advising. As an example, 
he cited his own case. When he entered the 
business, he had three children and a certain 
amount of overhead. He set aside a certain 
amount of his commissions which was deposited 





Full Coverage 
For $1.00 a Month 


Our Big Dollar Policy gives full cover- 
age from day policy is issued, at flat 
rate of $1.00 a month at all ages. It 
ncludes Double and Triple Indemnity 
benefits and carries liberal non-forfeiture 
values in the form of paid-up or extended 
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cash surrender values. Issued to'risks 
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This is the easiest selling life insurauce 
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in the agency. He put himself on a salary—“I 
raised myself the first of January”’—and every 
month a check was mailed him. He added that 
he was still on the salary basis. 

The new man, he said, also expects the gen- 
eral agent to show him how to keep his rec- 
ords. 

“The old man,” said Mr. Terriberry, “ex- 
pects continued source of ideas. People don’t 
biy life insurance—they buy ideas.” 


“ 


CLERICAL COURTESY 

He went on to say that the old agent expects 
the general agent to periodically review his busi- 
ness in a friendly manner and to offer sugges- 
tions. He also expects intelligent clerical ser- 
vice. He went on to say that he called six 
Philadelphia agencies, asking for “phantom 
agent” and that he received some very gruff 
and discourteous service from two of the offices. 
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FRIENDS EVERYWHERE 


Long established and consistently pro- 
gressive, providing perfect protection 
at a net cost which is notably low, 
and rendering prompt and efficient 
service, the Massachusetts Mutual 
stands out as an ideal company to 
represent. Many years of square deal- 
ing are back of every one of our 
agents. They find enthusiastic friends 
of the Company everywhere. 


Massachusetts Mutual Life 
Insurance Company 
Springfield, Massachusetts 
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More Than a Billion and a Half 
of Insurance in Force 








The other four, he said, were very courteous. 
He said that he had a number of prospects call- 
ing him at the office and that he wouldn’t work 
in an agency that did not have courteous tele- 
phone service and intelligent clerical help. 

Among other things that he said the old agent 
expected from the general agent were: 

Stimulation by way of friendly contest—not 
“crazy contest.” 

Help on surplus lines. 

General agents’ time “should be available for 
personal talk with agent at short notice.” 

Prospects occasionally by way of age changes, 
policyholders moving, etc. 


Changes in R. H. Keefer’s Office - 

R. H. Keefer, general agent, life and group 
departments in New York city of the tna Life 
Insurance Company, Hartford, has announced 
the following changes in the personnel of his 
organization: Louis W. Sechtman, assistant 
general agent, has been placed in charge of the 
brokerage service department; Roe A. Maier, 
chief underwriter in the Keffer office for the 
past year and a half and, prior to that time, 
an underwriter at the home office, to be a 
supervisor of the brokerage department; Stan- 
ley M. Welland, for the past year and a half 
a full-time agent and a supervisor in the agency 
department, to be supervisor of the brokerage 
department; Harold Smyth to be a supervisor 
of the brokerage department. Francis J. Don- 
dero, an underwriter from the home office, has 
been added to the new business department, and 
Leslie D. Briant had been given complete charge 
of the full-time organization. 
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$5,337,313.74 on Deposit with the 
Indiana Insurance Department 


$686,715.01 Surplus Protection to 
Policyholders 


$47,000,000.00 Insurance in Force 


NEW STANDARD POLICIES, LOW BATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


TERRITORY OPEN IN 
INDIANA, OHIO, ILLINOIS, MICHIGAN, 
ARKANSAS ,TENNESSEE, TEXAS, IOWA 
AND CALIFORNIA. 





A few top notch contracts to Insur- 
} ance Producers with experience, char- 
acter and ability. Address the Com- 
pany. 
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ADDRESSES LIFE UNDERWRITERS 

Charles M. Biscay Advocates Association 
' Membership 

Charles M. Biscay, home office executive of 
the Western and Southern Life Insurance Com- 
pany, addressed the Life Underwriters Asso- 
ciation of Lafayette, Ind., recently. The sub- 
ject of Mr. Biscay’s address was “The Ad- 
vantages of a Life Underwriters Association to 
all Life Underwriters.” 

Mr. Biscay said: 


It is a particularly delightful act of friend- 
ship on the part of the Lafayette Life Under- 
writers Association to invite a Wesiern and 
Southern home office representative to address 
you to-day on the subject of the value of mem- 
bership in the Life Underwriters Association. 
May I, in turn, on behalf of the company, thank 
you for your kind invitation and, as a further 
appreciation, please permit me to offer this toast 
to the ladies and gentlemen present this after- 
noon. “Here’s to the life underwriter whose 
calling is synonymous with the profession of 
life insurance which represents the highest type 
of business industry and American citizenship. 
May he always be faithful to his trust.” 

No man who makes life insurance his vocation 
should deny himself the advantages gained by 
membership in the local life Underwriters As- 
sociation. He benefits by contact with men 
who are successful life insurance salesmen. 
He places himself immediately on a par with 
the lawyer, the doctor, the architect, certified 
public accountant, and many other professions. 
The public is being educated to do business with 
the man who is affiliated with the recognized 
official bodies of the various professions. 


Among other statistics given, Mr. Biscay de- 
clared that the amount paid by life insurance 
companies to Lafayette beneficiaries in 1928 is 


estimated at over $500,000, and to the people of 
Indiana almost $40,000,000. Nearly 31,000 auto- 
mobile accidents occurred last year throughout 
the United States. Mr. Biscay also spoke on 
institutional advertising of life insurance in the 
daily newspapers which Bruce Barton advocated 
so strongly at the convention of the National 
Association of Life Underwriters at Detroit. 


BUILDING AND LOAN LIFE 
West Virginia Company to Operate Along 
Unusual Lines 

The Building and Loan Life Insurance Com- 
pany, Wheeling, W. Va., whose object is to 
place diminishing term life insurance with bor- 
rowers in building and loan associations, has 
completed its organization, all of its stock hav- 
ing been sold, and expects to issue policies with- 
in a month. 

The corhpany, it announces, will not go into 
the general life insurance field, as such, as the 
by-laws restrict it to the one type of policy 
and limit the maximum amount of any policy 
to $5000. Only the one form of policy will be 
written and it will provide that the company 
will, in the event of the death of the borrower, 
guarantee to take up his contract and complete 
payment to maturity, thus assuring the building 
and loan association that its mortgage will be 
paid in full and that it will not hay~ to for- 
close against a widow, and also assures the 
widow of a home free of debt. 

There will be simply a single premium, paid 
in advance. The method will be substantially 
as follows: The local building and loan asso- 
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ciation secretary will suggest to the borrower 
that he protect his loan in the Building and 
Loan Life Insurance Company and, if he agrees, 
he will make application direct by mail to the 
company and it will send back the policy direct. 
He will pay the premium direct to the com- 
pany and the local association can loan him the 
amount, if necessary, in addition to the loan 
agreed upon. The policy, assigned to the local 
association, as its interests may appear, will be 
left in the care of the association, filed with 
other papers pertaining to the loan. On re- 
ceipt of proper proofs of death the claim will 
be paid first to the local association as its in- 
terests may appear, either in full or by monthly 
payments to maturity. If, after the claim of 
the local association is satisfied, there is a bal- 
ance, this will be paid to the beneficiary. If 
the loan is paid in full the unearned part of the 
premium will be returned to the insured-bor- 
rower, and if there should be a foreclosure by 
reason of non-payment, then the unearned part 
will be paid to the local association. 

In announcing its plans the Building and 
Loan Life says that the local associations can 
make the plan obligatory or optional, making it 
a part of their routine, a regulation requirement, 
or they can suggest it to the borrower for his 
decision, or they can simply send his name to 
the company and have the company do the sug- 
gesting. Regarding a policy to a borrower who 
is uninsurable the company says: “When the 
borrower is uninsurable no insurance will be 
issued. Certainly no local association would 
make a loan to a man whom they felt would 
die before it was paid, leaving the association 
to face a widow with little or no earning capac- 
ity. And an insurance company could not un- 
dertake to assume risks indiscriminately. All 
proper precautions must be taken. But often 
it will be found practical, when the applicant is 
uninsurable, to make the loan and the policy in 
the name of another member of the family 
who would be, insurable.” 

William B. Hilton, secretary and treasurer of 
the West Virginia League of Building and Loan 
Associations, is president of the company. 





The Insurance Shareholder’s Guide for 
1928-1929 

This English work, now in its 22nd year, is 
issued by the Policyholder Journal Company, 
and contains a vast amount of interesting and 
useful information concerning companies oper- 
ating in Great Britain. Among the tables are 
those showing stock quotations; the fire, acci- 
dent and general, marine, and life insurance 
transactions in 1927; investment notes; tariff 
and non-tariff offices; fire losses; and data con- 
cerning British and other insurance companies, 
arranged alphabetically by companies, and deal- 
ing with capital, trading account for several 
years, profit and loss account, balance sheet, 
sales of stock, directors, etc. Also presented 
are considerable data concerning foreign com- 
panies operating in Great Britain, reinsurance 
companies, amalgamations, conflagrations, etc. 
This book, which contains 664 pages, may be 
ordered through The Spectator Company at 
$2.50 per copy. 
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PLANS BIG CAMPAIGN 


Atlantic Life to Conduct Seven-Weeks’ 
Drive : 


RicHMOND, Va., January 28.—In the. seven 
weeks commencing January 14 underwriters 
for the Atlantic Life Insurance Company will 
have the opportunity to take part in a cam- 
paign for new business in honor of the new 
president, Angus O. Swink. The drive will 
be known as the President’s Welcome Cam- 
paign and early indications are that it will be 
the greatest and most enthusiastic campaign in 
the Atlantic’s history. 

Terms and conditions of the President’s Wel- 
come Campaign are contained in a letter sent 
out to all underwriters. A number of new 
and interesting provisions designed to reward 
those who put forth their best efforts in behalf 
of the president are contained in the letter. 


As an encouragement to write applications 
during the campaign, the agency department will 
recognize each application by sending a portion 
of a photograph of the new president. This 
portion of a photograph will be pasted upon 
the appropriate section of the amount sent. Six 
applications will give a complete picture of 


Mr. Swink and will be a symbol of successful 
endeavor in his honor. Cash prizes will be 
awarded to the three general agents, aces and 
men other than those in the two groups first 
mentioned who first submit six applications in 
the campaign. 

“You are starting off on a great year, with 
a growing company, under a strong and enthu- 
siastic leader,” William H. Harrison, vice-presi- 
dent and superintendent of agencies, states in 
his letter. 


Home Friendly Appointments 


B. L. Talley, president of the Home Friendly 
Insurance Company; Maryland, has announced 
the following appointments: Assistant Super- 
intendent Howard R. Graham at La Plata, Md., 
to be superintendent of Wilkes-Barre, Penna. ; 
Agent Edward G. Hugg of Havre de Grace, 
Md., to be assistant superintendent at La Plata, 
Md.; Assistant Richard D. North at Easton, 
Md., to be superintendent of Salisbury, Md.; 
Agent Peter Pretcoe to be assistant superinten- 
dent at Chester, Penna.; William Hanley of 
Salisbury to be assistant superintendent at 
Eason, Md. 
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IMAGINE HIS ESTATE 
FORCED ON THIS MARKET/ 








IT WILL 











HOWZAT..GEORGE ?? 
CALLAHAN LEFT 
HEAVY INSURANCE 
TOHIS BUSINESS / 






















Why Do Our Salesmen 
Succeed When Others 
Fail? 


Here is the Answer 


. Non-medical 

. Monthly Premium 

- Juvenile Policies 

. Payor Insurance 

Salary Savings 

. Participating 

. Non-Participating 

. Sub-Standard 

. Female Insurance 

10. Sales Promotion Dept. 
11. Educational Course 

12. Direct Mail Advertising 
13. Salesman’s Folio 

14. School for General Agents 
15. Accident & Health 


Saenrtanrowns 


ABRAHAM LINCOLN LIFE 


INSURANCE COMPANY 
Home Office Springfield, Illinois 
H. B. HILL, President 
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FIDELITY MUTUAL MANAGERS MEET 
Agency Building Is Chief Topic of Dis- 
cussion 
PHILADELPHIA, PENNA., Jan. 29.—The two- 
day conference of managers of the Fidelity Mu- 
tual Life east of the Rockies, which came to a 
close today, was confined almost entirely to a 
discussion as to whether the best means of 
developing an agency was through financing 

agents or non-financing. 

Earl Schaeffer, manager of the Harrisburg 
agency, and president of the Fidelity Managers 
Association, opened the discussion at Monday’s 
session with a talk on how to develop an agency 
without financing. 

He declared that when an agent has a draw- 
ing account his work does not have the spark 
of the non-financed agent and in addition the 
financed man has a tendency to take too much 
for granted. 

He offered, to offset the money element, the 
suggestion that the manager or general agent 
give constructive time. By this, he said, he 
meant the manager should give the new agent 
his personal time and help to smooth him over 
the rough steps of the start. 

He asserted that his experience had shown 
him that the non-financed man was more per- 
manent, whereas agents on drawing account 
soon sloughed off. 

Another important feature of his was a rigid 
exercise of control over the agent. He demands 
daily reports from his agents and seeks to 
have them realize that they are under obliga- 
tion to him of their time. 











rights. 


Scranton- Pittsburgh, Pa 


General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 


best, with exclusive 
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The opposite side of the question was taken 
by Tom Green, manager at Baltimore, who 
pointed out his plans for financing and declared 
that the life insurance business was like any 
other business—that it required an investment 
of rnoney as well as time. He declared that he 
had secured men through financing that it 
would have been impossible to secure otherwise. 

He advocated managers taking a broader out- 
look and looking ahead to the future value of 
the agency. Based on his past experic~ce, he 
said, he could see the future worth of his agency 
—and that worth was considerable. 

J. R. Sykes, vice-president and comptroller, 
spoke on the relation of persistency in business 
to the settlement habits, bringing in the differ- 
ent methods of premium payments. 


He analyzed five different agencies and 
showed the definite relation existing between 
persistency of business and the number of con- 
tacts necessary to secure the premium. 

Mr. Sykes also spoke at Tuesday’s session 
when he analyzed the talks of Schaeffer and 
Green, touching on the high spots in each and 
emphasizing the need of constant supervision. 

Other speakers on Tuesday included Friend 
Wells, general agent of the AZtna at Baltimore, 
who delivered his well-known address on build- 
ing an agency, and Marshall Holcombe, who 
discussed various phases of agency building. 

On Monday night the managers were given 
a dinner at the Manufacturers Club, after whick 
they repaired to see Earl Carroll’s latest show 
“Fioretta.” 

















100% in 6 Years 


AMERICAN 
CENTRAL 
LIFE 


For the sixth consecutive year, The 
Guardian has just closed another “big- 
gest year in the history of the Com- 


pany.” 


The close of 1928 saw our total new 
paid-for-business, and total business in 
force, at more than double the corres- 
ponding figures for 1922. 


Insurance Company 


100% growth in six years—such prog- 
ress possesses real significance for the 
observant underwriter. 


INDIANAPOLIS 


Old Line Legal Reserve -_ 


THE GUARDIAN LIFE INSURANCE 
COMPANY of AMERICA 


“The Company that Guards and Serves” 


50 UNION SQUARE NEW YORK CITY 








Established 1899 








HERBERT M. WOOLLEN 


PRESIDENT 






































